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Are You Still A Sub Agent? 


OPPORTUNITY Ambitious and Successful Men and 
Women prefer to Build, Own and 


INSURANCE Manage a business for themselves 


WHY NOT BECOME A GENERAL AGENT? 


Our plan provides an agreement for build- 


Knock Your D ing, ownership and management of success- 
npecsaias “te eer ful General Agencies in the states of 
The Commonwealth Courier presents to ARKANSAS, LOUISIANA, TEXAS and 


you another opportunity toserve your 


clients with profit. OKLAHOMA 


Our new Owners, Landlords and Tenants 


Liability Policy is a very broad and com- Your communication will be treated with 


plete coverage, and gives the protection one 
expects and should have under an O. L. & confidence 
T. contract. 


The oncoming winter with its attendant 
hazards offers you a splendid chance to cash IRA F. ARCHER 
in on this new coverage. 
Commonwealth Casualty Co. 
(OLDEST PHILADELPHIA CASUALTY COMPANY) 
Hw, C. STEWART ° ' elphia & w. CooK LOUISIANA STATE LIFE 
Presidems 


vento Oe Me INSURANCE COMPANY 
Shreveport, La. 
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“and gentlemen, every year this 

policy pays thirty - five accident 

and health claims to every 100 
policy-holders” 


EACHING this climax in his.presentation he 

watched a new interest suddenly light in their 

eyes. 

Duty . . . obligation . . .pride . . . usefulness 

. all these had been brought into the interview, 

but even-as he talked, he wondered how often be- 

fore these men had been subjected to this thread- 
bare canvass. 

Suddenly he swung his sales talk into Perfect 
Protection. “Thirty-five in every hundred living 
policy-holders receive benefits every year!” <A 
crisp idea . . . new and impelling . . . tangible 

. actual . . . convincing. 

The reaction was instantaneous and the deal 
closed a few moments later. 

The average man ap- 

preciates his obligations. 
He is proud of those 
near and dear to him. 
He realizes the many 
uses to which life in- 
surance can be put. 

But, the insuring 
public is essentially 
selfish, for men are so 
constituted! 


Protection,” 


Write today for the booklet, “Selling Perfect 
which gives other important 
reasons for Perfect Protection popularity. 


LIANCE LIFE 


How often your prospect has balked your most 
powerful arguments because you could not show 
how he, himself, would benefit! 

Perfect Protection Men from coast to coast are 
subject to 20 such barrier to sales efficiency. Ac- 
curate record: maintained by the most representa- 
tive among them over fifteen years, show that from 
25% to 40% of their life insurance sales have 
depended solely on the powerful pulling power of 
the Perfect Protection Policy. 

This “policy, originated by the Reliance Life, is 
intended for the discriminating buyer, entitled to 
his own convictions, who thinks of insurance in 
terms of self benefit. 

Furthermore, the 
flexibility and adequacy 
of Perfect Protection 
meets every require- 
ment of the under- 
writer intent on provid- 
ing the highest and 
most advanced type of 
personal protection .to 
those he serves. 


“Sell Perfect Protection and you’ll sell more life insurance” 


RELIANCE LIFE INSURANCE CO. of PITTSBURGH « FARMERS BANK BLDG. - PITTSBURGH, PA. 


Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 
at the postoffice, New York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CXIX, Number XXV, December 22, 1927; $4.00 per annum. 
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MERRY CHRISTMAS 


S Christmas comes around again, I take in hand my old stub pen and 
jot down here for your elation the things that bring forth this ora- 
tion. It’s pretty hard and pretty tough to hand you out this sort 

of stuff, but if you’ve followed Wifey like a lamb through every kind of 
Christmas jam, and been stepped on from toe to neck and made to look and 
feel a wreck, and carried bundles like a van and made into a transfer man; 
and if you’ve bought and wrapped and tied and sent out gifts both far and 
wide, I guess you know just how I feel and will forgive this awful squeal. 
I’ve presents bought for Ma and Pa, and all the in-laws that there are, for 
James and Will and Mary Ellen, little Sue and grown-up Helen; I’ve thought 
of all the office boys and bought the neighbor’s baby toys; the cook is taken 
care of, too, the house man comes in for his due; the chauffeur will get his 
you bet, the house maid’s always been a pet; there are many yards of Christ- 
mas cards addressed to every State, to friends in every kind of place, in 
cities small and great; flowers too, to just a few, that good taste justifies, 
and now I’m way down to the end—the Wife and her supplies. It’s hard 
to know just what to give the best side-kick you’ve had, the Dear Old Pal 
with whom you live, whose children call you Dad. Of course I’ve had a 
hint from her about her gift to me, it’s something for the house she wants, 
some vase or tapestry; this idea brings a sudden thought, I’m through with 
mental jars; if she’s bought me that kind of gift, then I’ll give her cigars. 


The Editor’s just told me that I’ve got to add a line, to wish you a 
Merry Christmas and a New Year that is fine. 


Written for 
THE SPECTATOR 
By Victor A, Smith 








NEW SKYSCRAPER FOR 
SOUTH 


Protective Life to Put Up Fourteen- 
Story Office 





ATTRACTIVE MODERN HOME 
PLANNED 





Building Will Be Feature of Birmingham 
—Architects at Work on Complete 
Plans 

The life insurance business, which has so far 
been responsible for many of the most noted 
and largest buildings in the South, will add 
shortly another to its credit in Birmingham, 
Ala., where the Protective Life Insurance Com- 
pany has made plans for an attractive fourteen- 
story home office building. The building will 
be erected at a cost of approximately $750,000 
and will be financed entirely out of the surplus 
of the Protective Life. 

The architects, Warren, Knight & Davis, of 
Birmingham, are now completing plans for the 
building as shown in the cut accompanying this 
article. Actual construction is expected to be- 
gin with the opening of the new year. 

The site is at the corner of First avenue, 
North and Twenty-first street. A three-story 
building was put up there three years ago and 
the foundations were sunk to bed-rock with a 
view to adding more stories in the future. The 
property is in the heart of Birmingham’s busi- 
ness district and was purchased by the Protec- 
tive Life last May at a reported price of $400,- 
000. 

The present steel frame of the building will 
be utilized for the new offices but the brick 
walls will be razed and replaced with terra cotta 
resting on a marble base. All the street walls 
will be of light colored glazed terra cotta, 
while the rear walls will be in cream-faced 
brick with terra cotta finish so that the build- 
ing will be attractive on all sides. Dark col- 
ored terra cotta is to be used under each win- 
dow in order to bring out the vertical piers. A 
feature is the high-peaked copper roof which 
conceals the pent-house, water tank, and ma- 
chinery room. 

The main entrance on First avenue is richly 
modeled and leads to a marble-lined hall and 
elevator lobby, with a paneled ceiling. The 
fronts of the three high-speed elevators will be 
of etched bronze of a distinctive design. 

The floor plans are particularly adapted to 
all uses and are unusually well lighted. All 
the windows are large and fitted with modern 
steel sliding sashes. 

The interior of the building will be finished 
with the finest fixtures, equipment and ap- 
pointments throughout; the corridors will have 

(Concluded on page 11) 
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ANOTHER BACK TAX WAR 





Chicago’s Corporation Counsel Loses 
in Renewal Effort 





COMPANIES STAND FIRM 





Cook County Board of Review Forced to 
Await Supreme Court Decision 

Curicaco, Itt., December 20.—The City of 
Chicago, through its corporation counsel, started 
a vigorous war against all insurance companies 
for additional tax revenue last week. The hos- 
tilities lasted two days and when the smoke had 
cleared it. developed that the city had gained— 
nothing. The companies, particularly the out 
of State fire underwriters, were the winners. 
The victory was achieved because the companies 
stood firm and in no uncertain language ex- 
pressed themselves as being tired of the con- 
tinued “persecution” incited by the city’s con- 
tingent fee “tax ferret” and ready to carry the 
fight right back to the United States Supreme 
Court, where just this year they won a great 
victory. 

The city also was given to understand that 
though the companies are ready and anxious 
to pay a just tax, they would not pay a dollar 
so long as the tax ferret is taking the lead, 
until the United States Supreme Court tells 
just what should be paid. 

All of this took place before the Cook County 
Board of Review and, briefly summarized, this 
is what the corporation counsel asked the board 
of review to do: 

1. Require all foreign fire insurance com- 
panies to file itemized reports of premium in- 
come for each agency operating in the city for 
each year since April 30, 1870, making a total 
of 57 reports for each agency. 

2. Require all foreign fire insurance com- 
panies to use the much disputed Form 16, for 
both the past five years and in the future in 
making of reports premium income. 

3. To assess any omissions, if any, in accord- 
ance with other personal property under Sec- 
tion 30 of the revenue act of 1869. 


3. To assess assets of domestic companies 
of all kinds on a personal property basis, point- 
ing to the fact that many companies make no 
personal property returns, while other make 
very small ones. i 

5. To agree to a test suit aimed at the out 
of State casualty companies with a view to 
bringing any fire insurance portion of their 
premiums under the notorious section 30, and 
at the same time quash assessments against 
the companies now on the books. 

6. To agree to a test suit aimed at the out 
of State mutual fire companies with a view 


(Concluded on page 16) 
+ 








“POOL” IS POSSIBLE 





Suggestion That Surety Companies 
Form Central Bail Bond Bureau 





MEETING IN NEW YORK 





United States Attorney Presents Findings 
—The Spectator’s Campaign Gaining 
Headway 


The possibility that the surety companies gen- 
era‘ly will form a pool to write criminal bail 
bonds, both Federal and State, looms in the 
offing as the result of a meeting, held at the 
Lawyers Club in New York city last week un- 
der the auspices of United States Attorney 
Charles H. Tuttle. Organization of such a 
group has been cons‘stently advocated for the 
past two years as part of THE SPECTATOR’S cam- 
paign against evils in the bail bond business 
which reflect on the surety business as a whole 
and place the companies in a bad light before 
the public. 


Among those at the gathering were: Major 
S. W. Brewster, warden of district prisons; 
Managing Director Senior of the Citizens Com- 
mittee; H. S. Pollard, editor of The Evening 
World; Robert Appleton, president of the As- 
sociation of Grand Jurors of New York county; 
A. L. Moffat, assistant to Attorney Tuttle; F. 
E. Carstarphen of the Alliance Against Acci- 
dent Fraud; and C. L. Robinson of the Grand 
Jurors executive committee. The surety com- 
panies were represented by E. C. Lunt, vice- 
president of the Great American Indemnity 
Company. 


Attorney Tuttle, who had met the surety 
companies at a luncheon earlier in the week, at 
first discussed the possibility of Federal legis- 
lation to regulate the licensing of Federal bond 
writers in the same fashion as is done by the 
New York State Insurance Department. This 
idea was temporarily discarded, however, and it 
was decided to await the outcome of a confer- 
ence between Mr. Tuttle and a special commit- 
tee of the surety companies. If the companies 
decide to form a pool for writing bail bonds, 
and seek the influence of Superintendent James 
A. Beha of the Empire State Insurance De- 
partment, this will solve the whole question, 
according to the consensus of opinion ‘at the 
meeting. Attorney Tuttle pointed out that in 
that case there would be no bail bond runners, 
no perjury in applications for license, no’ prey- 
ing on the emotions of those caught in the 
legal nets, and no exploitation of real or fan- 
cied political influence for monetary gain. Mr. 
Tuttle has been conducting an investigation of 
bail bond troubles for some time past and has 


(Concluded on page 22) 
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LLOYDS OR NO LLOYDS? 

AX MORGENTHIAU, JR., head 

of the real estate and insurance 
brokerage firm known as the Morgenthau 
Agency of Jersey City, has taken excep- 
tion to the statement of James A. Beha, 
superintendent of insurance for New 
York, that no part of $5,000,000 of insur- 
ance on the art collection of J. S. Bache, 
prominent stock broker, can be placed in 
London Lloyds. Mr. Morgenthau claims 
that he has had thirty years of experi- 
ence in the insurance business and, hav- 
ing often been to London, is thoroughly 
familiar with Lloyds. He also says that 
the citizens of many of the United States 
place insurance with Lloyds. 

Well and good. There are some States 
which do not prohibit insurance brokers 
from placing lines with Lloyds, but New 
York is not one of them. Of course, 
“bootleg” insurance of this type does find 
its way across the Big Pond by devious 
means. There is not very much “shady” 
business of this class written, however, 
and the powers that be have a habit of 
frowning on the practice with no indis- 
tinguishable frown. 

What the gentleman from Jersey City 
seems to be unaware of, is that under 
Section 137 of the New York insurance 
law Mr. Beha may, if he wishes, issue a 
special license to write insurance in 
Lloyds or any other organization not 
regularly admitted to operate in the 
Empire State. The joker in the deck lies 
in the requirement that affidavits be made 
to the effect that the desired form and 
amount of insurance cannot be obtained 


in the companies already transacting busi- 
ness in New York. Section 137, referred 
to, says that Mr. Beha “may” issue such 
a special license and permit a line to go 
to a non-admitted company, or Lloyds, 
but it does not say he “must.” 

Another factor, perhaps more potent 
than any legal suasion, which deters 
careful New York citizens from handing 
their business to Lloyds is that that group, 
not being admitted, has no funds set up 
with the Empire State insurance depart- 
ment for the benefit of policyholders. 
Also, Lloyds cannot be brought under 
jurisdiction in New York for failure to 
pay just claims. In other words, if 
Lloyds finds the loss too large for con- 
venient payment and decides that its 
members would prefer retaining the 
money, the New York policyholder can 
whistle for justice, but there will be no 
answer to the tune. 

We can see no reason why any direct 
line of insurance should go to Lloyds, 
anyway. The companies admitted to New 
York State pay their taxes properly, and 
are fully able to handle any direct risk 
among themselves. There is neither 
justification nor ethics in allowing Lloyds 
to “come in by the back door,” evade 
taxes and so carry on underhand competi- 
tion with our own carriers of directly- 
written lines. Mr. Beha sees that and 
has shut the door as tightly as possible. 
We hope he leans against it, since his 
weight is no slight consideration. 





OMMERGIAL companies would be 

barred from the automobile field in 
the District of Columbia under the terms 
of a bill introduced in Congress last week 
by Senator Jones of Washington. The 
Jones bill provides for compulsory auto- 
mobile insurance for Washington. It 
would require, without exception, that all 
owners contribute to a motor vehicle in- 
surance fund created by the bill as part 
of the United States Employees’ Com- 
pensation Commission. No permission 
is contained in the measure for either 
self-insurance or the carrying of protec- 
tion with commercial companies. The 
sum of $50,000 would be appropriated by 
Congress to start the proposed fund, to 
be repaid after the surplus had become 
$75,000. Rates for the insurance would 
be compiled by the commission with the 
assistance of the superintendent of insur- 


5 


ance, and the commission would be 
authorized to divide automobile owners 
into such groups as would be equitable 
for the purpose of establishing the premi- 
ums rates. The bill follows the line of 
the workmen’s compensation measures in 
prescribing schedules of compensation for 
injuries and payments for death, the pay- 
ments being based on the average salary 
of injured persons. Under the bill it 
would be impossible to register an auto- 
mobile in the District of Columbia until 
proof of compliance with the law was 
furnished. Senator Jones evidently has 
a small opinion of the liability under an 
automobile policy. His $50,000 surplus 
would disappear remarkably fast in the 
face of one or two serious accidents. The 
insurance commissioner would probably 
find some few difficulties in the way of 
rating on a moral hazard basis. The 
companies have never been able to solve 
that problem, even with their inde- 
pendence. How much more difficult it 
would be with political fetters added to 
the burden! : 





ITH much satisfaction the fire 

underwriters of the country and 
others interested in the reduction of the 
fire waste have observed the decreasing 
fire loss in the United States and Canada 
from month to month during the current 
year. In January the loss was nearly $38,- 
000,000, according to the records of the 
Journal of Commerce, and there has been 
an almost steady decrease from that 
month, the loss in November last having 
been less than $19,000,000, while the total 
for the eleven months was but $288,000,- 
000, compared with $349,000,000 in the 
first eleven months of 1926 and $330,- 
000,000 in the similar period in 1925. 
The records of the Monetary Times show 
that in November last the fire loss in 
Canada was $1,308,850, compared with 
$1,777,750 in October, 1927, and with 
$2,188,500 in November, 1926. The de- 
cline of $88,000,000 in the loss in the 
United States and Canada for the first 
eleven months of 1927, as compared with 
the corresponding period in 1926, augurs 
well for the creation, this year of a mini- 
mum loss record for a number of years 
past, as the losses for the last six full 
years were, in round figures, as follows: 
$333,000,000, $411,000,000, $389,000,000, 
$37 7,000,000, $37, 3,000,000, and $393,- 
000,000. 
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DARBY DAY OPENS NEW QUARTERS 
Home Office Officials of Union Central and 
Many Prominent Guests Present 
Cuicaco, Itt., Dec. 19.—In the presence of 
John D. Sage, president of the Union Central 
Life and other home officials, and with the 
good will of the other life insurance general 
agents and managers in Chicago, the tremend- 
ous new agency plant of Darby A. Day, was 
formally opened this week. The quarters are the 
largest of any individual agency in the city and 
said to be one of the most complete in the 

United States. 

Simultaneously the unusual co-operative 
agency plan created by Mr. Day, in which his 
agents and employees share in the profits of the 
agency, was given additional significance. 

Among the speakers at the agency conference 
were Mr. Sage, Charles Hommeyer, superin- 
tendent of agencies; and John Shuff, home office 
general agent, all of Cincinnati; Byron Howes, 
associate manager and Mr. Day. Mr. Sage 
declared that the agency, which is making a 
drive to close this year with fifteen millions 
of paid business, should be writing fifty mil- 
lions annually by 1930. 

Mr. Shuff declared that it was through his 
efforts that Mr. Day joined forces with the 
Union Central when he decided to return to 
-life insurance. 

The visiting executives, Isaac Miller Hamil- 
ton, Robert D. Lay, R. W. Stevens, and W. H. 
Hinebaugh, all presidents of local life insur- 
ance companies, were guests of H. B. Harris, 
of the Harris Trust Company. At luncheon, 
Mr. Harris’ father was the first secretary of the 
Union Central. The day’s celebration closed 
with a banquet at the LaSalle given by Mr. 
Day for the agency force and to which many 
agents brought a prospective life insurance rep- 
resentative. 

The new quarters include the entire twenty- 
third floor of the new Bankers Building and 
contain the following features: Facilities for 
250 agents, medical department, library, an au- 
ditorium seating 250, private offices for leading 
salesmen, conference and closing rooms, ac- 
counting departments, and private offices for 
Mr. Day, which are considered the acme of good 
taste and beauty. 

Over 150 general agents and managers visited 
the quarters and huge bouquets were sent by 
many as evidence of their good will. During 
the entire celebration Mr. Day could be seen, 
immensely happy and thoroughly pleased, for 
to him the opening was the consummation oi 
many years’ dreams and plans. 


North American Life and Casualty In- 
creasing Capital 
At a recent meeting of the stockholders of 
the North American Life and Casualty Com- 
pany of Minneapolis, Minn., provisions were 
made for increasing the amount of the com- 
pany’s authorized capital from $125,000 to $250,- 
000. Amendments to the articles of incorpor- 
ation were approved and filed on December 14. 
President Z. H. Austin states that a substan- 
tial amount of the increased capital and a corre- 





sponding increase of surplus are expected to be 
actually paid in before January 1. In the mean- 
while the present stockholders of the company 
have been given the usual preference rights to 
purchase stock payable on or before December 
30. 

In providing for the increased capitalization, 
the company contemplates more extensive life 
insurance operations. 


Homer Guck Becomes Official of Trust 
Company 
Life insurance friends of Homer Guck, for- 


merly assistant to the president of the» De- _ 


troit Life Insurance Company, will be interested 





to know that at the recent election of officers 
of the Union Trust Company, he was chosen 
vice-president. Mr. Guck continues on the 
directorate of the Detroit Life. He is one of 
the best-known life insurance men in the coun- 
try and is widely acquainted among company 
and field men. 


Death of A. A. Koch 


Arthur A. Koch, assistant superintendent of 
agents for the Detroit Life Insurance Company, 
Detroit, Mich., died November 19, following a 
sudden illness in the afternoon. Mr. Koch was 
born in 1881 and was a veteran of both the 
Spanish-American and the World Wars. 








tistics? 


of this type. 











Cause for Reflection 


A report just issued by the American Road Builders’ 
Association makes the startling revelation that in one 
year 25,302 persons were killed by motor cars in this 
country, while 759,060 were injured. 


The probability is that not a single one 
of these victims thought for a moment 


that they had been marked by fate. 


Who could deny the worth of accidental 
death coverage, along with life insur- 


ance, after studying these tragic sta- 


The Prudential’s Ordinary Agencies 
call the attention of brokers to this 


Company’s low net cost policies 


The Prudential 
Insurance Company of America 


Epwarp D. DuFrreup, President 
Home Office, Newark, New Jersey 




















QD fF Qn ee wet me hm CULL lle 


oF Dn FF 


= fH = Ot ©O — 


0s" WwW 


ss OO <4¢ et DD SS O 


QOmdawg’’ aa 


th th 





sday 


fficers 
hosen 
1 the 
ne of 
coun- 
npany 


nt of 
ipany, 
ring a 
h was 
h the 











December 22, 1927 


THE SPECTATOR 














LIFE INSURANCE 





GETS EDUCATIONAL 
DIRECTOR 


Penn Muutal Gets Services of Vincent 
B. Coffin 








IS EXPERIENCED INSTRUCTOR 





Has Been Agent and Assistant General 
Agent—Comes of Life Insurance 
Family 
Hugh D. Hart, agency vice-president of the 
Penn Mutual Life Insurance Company, has been 
successful in securing Vincent B. Coffin to su- 
pervise the training of Penn Mutual agents, as 
director of the company’s educational depart- 
ment. Mr. Coffin is director of the life insur- 
ance school of New York University, and at 
the conclusion of the school year, next June, 
his full time will be given to the Penn Mutual. 
In the meantime he will lay out educational 
plans to be put in use by the Penn Mutual next 
summer and fall. Mr. Coffin is regarded as 
one of the five outstanding life insurance edu- 

cators of the country. 

In a personal letter to Vice-President Hart, 
of the Penn Mutual, Doctor John A. Stevenson, 
second vice-president of the Equitable Life, said 
this of Mr. Coffin: 


His intimate association with Griffin M. Love- 
lace in the life insurance educational field has 
offered him a very unusual opportunity for de- 
velopment. For the past two years he has been 
director of the School for Life Insurance Sales- 
manship at New York University. He has 
carried on this work and directed this school 
in a very creditable fashion. It is a great 
source of pleasure to be able to congratulate 
you on the acquisition of this very excellently 
qualified life insurance educator. 


Mr. Coffin comes of insurance stock. His 
grandfather, Hon. O. Vincent Coffin, was for 
years engaged in fire insurance in Connecticut, 
and was Governor of that State in 1895-1897. 
His father, Seward V. Coffin, became super- 
visor of the home office agency of the Connecti- 
cut Mutual in 1907. Since 1910 he has been the 
Provident’s general agent at Albany; Mr. Coffin 
was born in 1897. He graduated from Noah 
Webster School in Hartford in 1910, from Al- 
bany Academy in 1915 and from Wesleyan Uni- 
versity in 1919. In that same year he was a 
graduate of the Carnegie Tech life insurance 
class, his teachers having been Doctor John A. 
Stevenson, Griffin M. Lovelace, and Edward K. 
Strong. 

Actual business life was Mr. Coffin’s next ex- 
perience. He was a soliciting agent for the 
Provident at Utica in 1920-1922. And then he 
removed to that company’s Albany office in 1922, 
acting first as cashier and later as assistant gen- 
eral agent. 

Mr. Coffin’s teaching of life insurance began 
in 1925, when he put on a short course for the 
Albany life underwriters. This was followed 


by work at six summer schools as an assistant 
to Mr. Lovelace—two each in Rochester, Buf- 
falo and Oklahoma City, 1925-1926. In 1927 
the Boston Life Underwriters Association con- 
ducted a summer school, and Mr. Coffin was its 
director. In 1927-1928 he will have taught six 
classes, with a total membership of 900, at New 
York University. 

Needless to say that Mr. Coffin is an ardent 
advocate of life underwriters’ associations, and 
has been for eight years a member and of- 
ficeholder of the Utica and Albany associations ; 
secretary-treasurer of the New York State 
Association ; and assistant to the National presi- 
dent for Eastern New York. In fact, active 
work in the associations has been his hobby. 
He has spoken at association meetings in many 
of the principal cities. 

It is the intention of the Penn Mutual to pro- 
vide for its agent up-to-date educational facili- 
ties, and the engaging of Mr. Coffin as director 
of education is a guarantee that the company’s 
equipment will be excelled by none. 

The New York University educational com- 
mitee of the Life Underwriters Association, 
through Edward J. Sisley, chairman, announce 
that in collaboration with Griffin M. Lovelace, 
they have under consideration a successor to 
Vincent B. Coffin. 

Ralph G. Englesman, who will act as a co- 
director with Mr. Coffin’s successor, has agreed 
to remain active in the New York University 
Training Course. In retaining Mr. Engels- 
man’s services as co-director, he having served 
as special lecturer for the past four years with 
Griffin M. Lovelace and Vincent B. Coffin, the 
University committee feel that the Training 
Course will profit by his continued co-operation. 


Research Bureau to Expand Managers’ 
Schools 

The Life Insurance Sales Research Bureau 
of Hartford, Conn., expects to make definite 
announcement on January 1 of seven new man- 
agers’ schools for the first half of 1928. 

Preliminary plans call for schools to be held 
over a wide range of territory. A school will 
be held in New York city, probably late in Jan- 
uary; two will be held on the Pacific Coast in 
March, one in Seattle and one in Los Angeles; 
one in Omaha, one in Kansas City, one in East- 
ern Canada, and probably one in Southern Ohio. 


Edmund Strudwick Is Federal Reserve 
Director 

Edmund Strudwick, Sr., chairman of the 
board, Atlantic Life Insurance Company, Rich- 
mond, Va., was recently elected by member 
banks in Group I as a Class B director of the 
Federal Reserve Bank of Richmond to succeed 
himself. This is the beginning of Mr. Strud- 
wick’s fifth term as a director of this bank. 

Mr. Strudwick was for twenty-two years 
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ANNIVERSARY DINNER 


Frederick H. Rhodes Celebrates 35th 
Year With Berkshire 


EXTOLLED AS AGENTS’ PRESIDENT 








Field Force Make Presentation of Silver 
Service and Grandfather Clock 

Frederick H. Rhodes, president of the Berk- 
shire Life Insurance Company of Pittsfield, 
Mass., was given a testimonial dinner at the 
New York Athletic Club on Monday evening 
of this week in celebration of his thirty-fifth 
year of continuous service with the company. 
John Barker, vice-president of the company 
was chairman and introduced a number of 
speakers. About one hundred general agents 
and agents of the company were present to 
honor their chief. 

Mr. Rhodes received a handsome silver ser- 
vice from the general agents of the company, 
presented by William F. Furey, general agent 
at Pittsbugh. The Rhodes Club, composed of 
producers of $150,000 or more of new business, 
gave him a grandfather clock to complete his 
office furniture. The presentation was made by 
W. Rankin Furey, president of the club, who is 
a leading producer in his father’s office. 

Mr. Rhodes entered the business as a boy in 
the office of English & Furey, general agents 
of the Berkshire at Pittsburgh, thirty-five years 
ago last Monday. The surviving member of 
the firm, William F. Furey, told how Mr. 
Rhodes grew in his esteem and how he fathered 
him after the death of his mother until, finally, 
he became himself one of the leading general 
agents of the company, and eventually was 
called to the presidency. 

Among the guests were Julian S. Myrick, 
president of the National Association of Life 
Underwriters; Graham C. Wells, general agent 
in New York of the Provident Mutual; P. M. 
Fraser, president of the Life Underwriters As- 
sociation of New York; Charles Knight, gen- 
eral agent in New York of the Union Central 
Life, and Harry Gardiner, general agent in New 
York of the John Hancock Mutual Life. All 
spoke briefly, bringing out particularly the fact 
that Mr. Rhodes is an outstanding example of 
the executive ability of a field man and con- 
gratulated the Berkshire agents upon a presi- 
dent who has had sales trainings and is there- 
fore able to understand their problems. 








president of Atlantic Life, and is now director 
in and member of executive committee of Marl- 
boro Cotton Mills, McColl, S. C.; vice-presi- 
dent, Belle-Vue Manufacturing Company (cot- 
ton), Hillsboro, N. C.; president, Tennessee- 
Kentucky Phosphate Company, Nashville, Tenn., 
and is interested in extensive farming. opera- 
tions in Virginia. 
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GROUP INSURANCE BY BANKS 


Savings Institutions in Massachusetts Do 
Negligible Business 

Boston, Mass., Dec. 19.—Group insurance is- 
sued during the fiscal year from November 1, 
1926 to November 1, 1927, by the savings banks 
authorized under the Massachusetts Savings 
Bank Insurance System, amounted to $235,500 
in five policies. These contracts were written 
by the life insurance departments of three of 
the banks which had been established within 
the last three years—$24,000 by the North End 
Savings Bank Insurance Department, $169,000 
by that of the Cambridgeport Savings Bank, 
and $42,500 by the insurance department of 
the Lynn Five ‘Cent Savings Bank. No group 
business was written this last fiscal year by 
the other seven savings insurance departments, 
the oldest of which have been operating from 


sixteen to nineteen years, although not writing 
this form of life insurance throughout this en- 
tire time. 

The total amount of group insurance in force 
under the system on October 31st last, amounted 
to $10,928,350 written under sixty-five policies, 
carried in nine of the departments, the largest 
amount, $3,872,325, being written in seventeen 
policies by the Berkshire County Savings In- 
surance Department of Pittsfield, which has 
been operating since 1911. The next largest 
amount, $2,305,275, is in force in the insurance 
department of the City Savings Bank, also a 
Pittsfield institution, in fifteen policies. The 
Whitman Savings Insurance Department of 
Brockton, one of the earliest, has the third 
largest amount of group business in force, 
amounting to $1.857,900 in eight policies, while 
the Peoples Savings Bank of the same city, a 











Security Mutual Life can make 
an unusually attractive offer 
to the man who is considering 
Life Insurance as 2 vocation. 
Q Choice territories are still 





available to life underwriters of 


look into 
the future i. 


REAT RULERS—emperors and kings—have 
attempted to find what the future had in store 
for them through the medium of the crystal. To 

high and low—king and commoner—nothing transcends 
in interest, the future—and what the future will bring. 
As the year comes to a close, many a man is gazing deeply 
into the crystal—searching for the faintest glimpse of his 
future in the insurance profession. 

Perhaps we can wave the magic wand! 

Though Life Insurance is ranked today as one of the larg- 
est financial institutions of modern times, its present status 
is a mere scratch on the surface of its possible magnitude. 
The volume of Life Insurance carried by citizens of the 
United States has doubled itself every ten years for the 
past forty-six years. 

If this rate of growth continues there will be 150 bil- 
lion dollars of Life Insurance sold within the next two 
decades—or ten times the total of our Liberty Loans 
during the war. 

Yet statistics show only one man out of every five— 
living today—is protecting his future by this strongest 
of protective forces. 

To borrow an apt phrase, 4 out of every 5 are still your 
prospects. 

Such is the opportunity offered to the progressive man, 
whose affiliations are with a progressive company. 

And from our own look into the crystal, we confidently 
prophesy that the growth of the Security Mutual Life 
Insurance Company in the next ten years will exceed 
even the great advance made in the past decade. 
Our new book,"“A Frank Talk on Your Future,” 
holds some enlightening facts for the man 
who is looking ahead... . Waite for it. 
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contemporary of the Whitman, has $1,841,550 
in force in thirteen contracts. No group busi- 
ness was written by any of these during this 
period; the Berkshire County lost one by sur- 
render, amounting to $31,750; the City Savings 
also lost one by the same method, the amount 
being $23,700; and one in the Lynn Institution 
for Savings for $30,650; making total group 
insurance surrendered of $86,100 and three con- 
tracts. 

Total losses incurred under group contracts 
in this same period were $87,000, on 108 policies, 
the largest of which, $43,550, was in the Berk- 
shire County, under fifty-six policies. Losses 
were paid on 111 policies, amounting to $86,720. 
There were no unpaid group losses on October 
ol. 

Other forms of life insurance written by 
these ten departments during the year ending 
October 31, include term, whole life and endow- 
ment. Of these the totals written in each was 
as follows: term, $164,500; whole life, $6,007,- 
974; endowment, $482,367. 

The premium income on all business written 
during this period totaled $1,583,748, of which 
$1,131,524 was on renewal, and $452,223 on new 
The total paid-for losses on all classes 
including group, was $2,320,437. 


business. 
of insurance, 

The financial statements of each savings in- 
surance department from which these figures 
are compiled, are subject to audit by the insur- 
ance commissioner with whom they were filed 
some weeks ago. 


William T. Nash Addresses Rotarians 


William T. Nash, widely known as a most 
interesting and convincing writer for THE 
SPECTATOR upon life insurance topics, recently 
addressed the Rotary Club at Franklin, Ind. 
upon the subject of ““My Job and Why I Like 
It.” In giving notice of Mr. Nash’s coming 
talk, The Rotogram, official organ of the Rotary 
Club, quoted a member as saying that Mr. Nash 
is the father of income policy insurance, that 
his written articles o1 insurance go to the whole 
English-speaking world, and that “there is no 
other insurance man better known the world 
over.” In the course of his address Mr. Nash 
told of the payment of 111,000 death claims 
during 1926 upon the lives of those who had 
been insured for less than one year, adding that 
“there is no manner by which we may estimate 
the number of deaths among the class of men 
who considered taking life insurance but didn't.” 
He further stated that the people of the United 
States carry practically three-quarters of all 
the life insurance in the world. Referring to 
the subject assigned to him, Mr. Nash _ spoke 
as follows: 

I made my own job, and for that reason | 
should be satisfied with it. There is nothing 
more tragic than to see a man or woman who 
is dissatisfied with the work in which they are 
engaged. Many seem to despise the work they 
are doing and for that reason can have no hope 
for success. The big inessage that men of ma- 
ture age can carry to young men is that they 
should seek work that they like, then after find- 
ing that job, they should try to do it just a 
little bit better than anyone else is doing it 
Success is then assured. 
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JOHN S. ANDREWS RETIRES 
Policy Examiner of New York Department 
Served State Twenty-Nine Years 

At the close of the present month John S. 
Andrews, of New York, completes twenty- 
nine years in the State service and will retire 
under the age-limit provision of the pension 
law for State employees. 

Mr. Andrews was born and reared in Ontario 
county and was educated at the old Canan- 
daigua Academy. After studying law and be- 
ing admitted to the bar, he practiced his profes- 
sion at Canandaigua for twenty years. 

On January 1, 1899, he was appointed exam- 
iner in the State Insurance Department by the 
then superintendent, Louis F. Payn, and after a 
service of several years in New York was trans- 
ferred to the department at Albany. Superin- 
tendent Otto Kelsey promoted him to the posi- 
tion of registrar of life policies and later he 
was placed in charge of the policy bureau, which 
he organized and where he has examined and 
passed upon the multitude of life, health and 
accident policy forms authorized under the 
standard provisions law for use in New York 
State. 

Mr. Andrews enjoys vigorous health and con- 
templates locating in Rochester for the practice 
of his profession. Through his long training 
and experience he has become deeply versed in 
insurance law and history and is regarded as 
an authority. 


Register Life Meeting 

On Saturday, December 10, the Register Life 
Insurance Company of Davenport, Iowa, held 
a meeting of the Michigan and Ohio agents at 
Cleveland, Ohio. There were thirty men pres- 
ent, these men representing the company at De- 
troit and Kalamazoo, Mich., and Columbus, 
Cleveland, Alliance, Canton and Youngstown, 
Ohio. 

The meeting was held at the Hotel Allerton 
at 2 p. m., at which time Mansur B. Oakes, 
president of the R. & R. Service at Indianap- 
olis, Ind., was the speaker of the afternoon. He 
delivered his lecture, “Automatic Success.” 

A dinner was held at 6 p. m. and the speaker 
at the dinner was S. W. Sanford, the com- 
pany’s general agent at Davenport, Iowa. The 
meeting was in charge of Lloyd E. Douglass, 
agency supervisor. 


Takes Post With Lincoln National 

A. E. Wilder, who resigned as director of 
agencies for the Mutual Trust Life of Chicago 
two weeks ago, has taken the position of State 
manager for Iowa for the Lincoln National 
Life Insurance Company, of Fort Wayne, Ind. 
He will start his new duties January 1, with 
offices at 706 Insurance Exchange building, Des 
Moines. 

Mr. Wilder has had extensive agency exper- 
ience in the field as supervisor for the Equit- 
able of Iowa for three years and five years as 
associate State manager in Iowa for the Equit- 
able of New York. He lived in Iowa for 41 
years and desired to get back to that region. 


DIRECT ANSWER TO ATTACK 
Missouri Attorney General Rules in Favor 
of Life Companies 

St. Louis, Mo., Dec. 19—Attorney Gen- 
eral Gentry of Missouri at Jefferson City on 
December 12 ruled that Missouri life insurance 
companies may legally invest their funds in the 
stocks of other life insurance companies and 
make collateral loans with such stock as 
security. 

Attorney General Gentry holds that the pro- 
visions of the old statute which had permitted 
the investment of insurance funds in the stock 
of other insurance companies were not repealed 
in the revision of the insurance laws by the 
General Assembly of 1927. 


The ruling by General Gentry is a direct 
answer to the sensational attack made by Com- 
missioner Detrick of California, against the 
Missouri Insurance Department and the Conti- 
nental and international Life insurance com- 
panies of St. Louis in New York city before 
the annual convention of Insurance Commis- 
sioners. 

Commissioner Detrick critisized the Missouri 
companies for alleged interlocking collateral 
trust loans. The presidents of the Continental 
and International life insurance companies, while 
denying that any such loans existed, each com- 
pany having but one loan on the stock of the 
other, both pointed out that the Missouri in- 
surance laws permitted such loans. Their con- 
tention is substantiated by Attorney-General 
Gentry, the head of Missouri’s legal depart- 
ment. 


New Group Cases Closed by Travelers 

Fourteen group insurance cases written re- 
cently by the Travelers Insurance Company, 
of Hartford, Conn., provide $963,500 of life 
insurance, and in a number of cases group dis- 
ability and group death and dismemberment in- 
surance to 1178 employees. 

The companies included in the list are: 
Mathewson Machine Works, Quincy, Mass.; 
Bonn and Sample, Inc., Philadelphia; Patton 
Henry Company, Inc., Fremont, W. Va.; San 
Joaquin Baking Company, Fresno, Calif.; the 
Beaumont Company and the Morgantown 
Transfer and Storage Company, Morgantown, 
W. Va.; Dodge Sweeney Company, Oakland, 
Calif.; Elks Hotel, the Underwriters Bureau 
of New England and the Stetson Coal Company, 
all of Boston; Jacob Forst Packing Company, 
Inc., Kingston, N. Y.; Marion Basket Com- 
pany, Marion, Ind.; the California Pottery 
Company, Merced, Calif., and the Barclay Hotel, 
New York city. 


Equitable of Iowa Has Record of 36.5 Per 
Cent from Old Policyholders 

The total paid-for business secured from old 
policyholders during November was $2,486,- 
109. The percentage of new paid-for business 
from old policyholders for the month of No- 
vember was 35.4 per cent, and for the year of 
1927 to date 36.5 per cent. 
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NYLIC 'CENTIVES and AIDS TO SUCCESS 























The Bulletin 


MONDAY MORNING! 


g For over 35 years, Monday has been Bul- 
letin Day among Nylic Agents every-’ 
where, the mailing of the Bulletin being 
timed to reach every agent from Maine 
to California, from Canada to the Gulf 


of Mexico, on Monday morning. 


I A punctual start for the week means so 

much! A fresh, constructive idea, or an 
old one in a new dress, helps to begin’ 
Monday's work promptly, and to carry on 
through another six-days with energy and 
enthusiasm. 


I Every Monday morning Nylic Home Of- 

fice renews its contact with the agent 
through the Bulletin, which carries some 
helpful message derived from practical 
experience, forcefully and attractively ex- 
pressed: 


A Word of Inspiration. 

A Plan of Systematic Work. 

A Sound Life Insurance Thought. 

A Story of Life Insurance Service. 
An Effective, Usable Sales Suggestion, 
A Record of Some Fellow - Agent's 


Success. 


Gg The cumulative effect of these weekly 

Messages from Nylic Officers, who “talk 
the same language” as the agent, is stimu- 
lating to the individual and to the collec- 
tive body of agents. 


The Bulletin has become an_ institution. 
Life-insurance-wise it is, for Nylic men, 
what his daily paper is to the business 
man: he “couldn’t begin the day right 
without it.” 





“Is it any wonder that, measured by 
usual standards, Nylic agents are 
industrious, persistent, satisfied 
and happy?” 





New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 


NEW YORK LIFE INSURANCE 
COMPANY 
346 Broadway, New York 
Darwin P. Kingsley, President 
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INCREASES DIVIDENDS 
State Mutual Life Makes Announcement 


The State Mutual Life Assurance Company 
of Worcester, Mass., announces an increased 
scale of dividends payable in 1928 on prior 
years of issue. 


In connection with its 1928 dividend scale, 
THE SPECTATOR quotes from a recent letter re- 
ceived from the company: 


“The scale adopted for 1915 was continued 
during the years 1916-17-18-19. The dividends 
paid in 1920 were 60 per cent of those deter- 
mined by the previous years’ scale. In 1921 were 
about 80 per cent of the same scale. In 1922 
the dividends were in accordance with the 1915- 
19 scale at younger ages, somewhat less at the 
higher age. In 1923-24 scale higher at younger 
ages, same at older ages. In 1925 increase at 
all ages averaging about 13% per cent. The 
1925 scale was continued in 1926. In 1927 in- 
creases made for first twelve years of insur- 
ance. After that the dividends remained as 
they are according to the previous scale. 


“The increases in dividends for 1928 are 
planned to make the actual cost of insurance 
harmonize with the mortality experience of this 
company, which is very similar to the experience 
of American companies in recent years. (This 
experience was published in the form of the 
American Men Mortality Table.) 


“In several of our previous dividend formulas 
we have adjusted the dividends in such a man- 
ner as to decrease the cost at the young ages 
and not at the older ages. The present in- 
crease in dividends is for the larger amounts at 
the young ages—and above age 50 for smaller 
amounts. At- attained age 70 and over no 
change has been made in any of the dividends, 
which, therefore, are in accordance with our 
1925 dividend scale. 


“This dividend adjustment now completes our 
plan of making the net cost harmonize with 
the company’s experience and is in accordance 
with the adjustments made’ in recent years by 
all other life insurance companies.” 

Below will be found a presentation of the 
new dividend scale together with an additional 
table setting forth the increase in dollars over 
last year’s schedule: 


STATE MUTUAL LIFE ASSURANCE 








Year rdinary Life 
Policy 
Was Age at Issue 
Issued 2 30 35 40 46 50 55 + 60 
Premium.... 20.14 22.85 26.35 30.94 37.08 45.45 56.93 72.83 
ll 7.42 8.07 8.92 10.16 11.54 13.25 15.18 17.21 
i ae 7.25 7.87 8.63 9.84 11.18 12.85 14.82 16.64 
WIS; ...... 7.08 7.67 8.37 9.50 10.81 12.44 14.40 16.05 
i ee 6.92 7.48 8.12 9.15 10.44 12.02 13.98 15.89 
1920...... 6.74 7.28 7.90 8.83 10.10 11.61 13.53 15.62 
6.59 7.09 7.68 8.51 9.77 11.20 13.07 15.29 
i ee 6.44 6.90 7.47 8.20 9.42 10.79 12.60 14.86 
nc, 6.29 6.72 7.26 7.92 9.03 10.39 12.14 14.38 
> ae 6.16 6.55 7.06 7.65 8.66 9.98 11.67 13.89 
i 6.02 6.38 6.85 7.41 8.31 9.60 11.20 13.35 
i ae 5.89 6.22 6.64 7.17 7.96 9.21 10.73 12.81 
ee 5.75 6.05 6.45 6.94 7.62 8.84 10.26 12.27 
STATE MUTUAL 
Year 20 Payment Life 
Policy 
Was Age at Issue 
Issued 2 30 35 40 45 50 5 60 
Premium 29.90 32.65 36.00 40.17 45.53 52.70 62.55 76.52 
916 9.34 9.98 10.80 11.92 13.13 14.59 16.22 17.95 
.60 10.34 11.43 12.61 14.05 15.74 17.30 
.22 9.90 10.93 12.10 13.51 15.22 16.64 
.86 9.48 10.44 11.59 12:98 14.72 16.39 
-49 9.00 9.96 11.11 12.46 14.17 16.05 
.15 8.72 9.50 10,64 11.94 13.63 15.64 
-81 -8.35 9.05 10.16 11.43 13.08 15.16 
.48 8.00 8.62 9.67 10.92 12.54 14.63 














ie caret 7.16 7.65 8.22 0.41 1 
WOO occas 6.50 6.85 7.31 7.86 8.70 9.93 11.45 13.52 
Sere 6.23 6.55 6.98 7.50 8.25 9.46 10.91 12.93 
) 5.96 6.27 6.66 7.14 7.80 9.00 10.38 12.35 
STATE MUTUAL 
Year 20 Year Endowment 
Policy 
as Age at Issue 
Issued 25 30 35 40 45 50 55 60 
Premium.... 47.52 48.25 49.32 51.03 53.84 ..... ..... ..... 
J ae 12:81 13.05 13.39 13.99 14.68 ..... ..... ceoee 
12.11 12.36 12.69 13.30 14.02 
WOIB is cis 11.44 11.69 12.01 12.61 13.37 
1 Se 10.78 11.06 11.36 11.94 12.71 
i ae 10.17 10.44 10.75 11.29 12.10 
ee 9.56 9.83 10.15 10.65 11.50 . 
| ae 8.98 9.25 9.58 10.04 10.90 
|. 8.42 8.68 9.02 9.45 10.29 
ae 7.87 8.14 8.49 8.90 9.68 
SOO 7.36 7.61 7.95 8.38 9.10 
See 6.84 7.10 7.44 7.87 8.53 
ye 6.35 6.60 6.94 7.38 7.98 
INCREASE OF DIVIDENDS—1928 OVER 1927 
WHOLE LIFE 
Year Age 25 Age 35 Age 45 Age 55 Age 65 
3 g 3 $ $ 
| eee .22 .20 oes At 
| ee .52 .50 -47 .42 
| Re .90 . 84 -96 1.15 
ee 1.05 1.16 1.16 des 
) | RARE .97 3.33 91 
: ee 1.04 -99 oo 
DN iexdeee 1.00 77 
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President Smith’s Anniversary 

The fiftieth anniversary of Arthur L. J. 
Smith’s association with Tue. Specrator and 
The Spectator Company was celebrated in con- 
nection with the usual annual convention of 
staff and field men of the organization at the 
Montauk Club, Brooklyn, New York, on Tues- 
day of this week. 

At a luncheon which was the outstanding fea- 
ture of the gathering, Mr. Smith, who is presi- 
dent of The Spectator Company and controlling 
director of its policies, received congratulations 
from the officers and members of his staff on his 
lifetime of continuous service with the corpora- 
tion. On this occasion also, numerous felicit- 
ous letters addressed to President Smith by 
insurance executives, agents and others, were 
read. President Smith was the recipient of a 
handsome platinum Geneva watch from the of- 
ficers and employees of The Spectator Com- 
pany, and also of other beautiful gifts from 
insurance friends, in commemoration of the oc- 
casion. 

The evening preceding the convention wit- 
nessed a testimonial dinner tendered to Mr. 
Smith at the Montauk Club by a number of 
friends closely allied with him for a long 
period of years. 


New Skyscraper for South 


(Concluded from page 4) 

marble floors and wainscoting. Such modern 
conveniences as sanitary drinking fountains and 
circulating ice water on each floor, will be pro- 
vided. The floors, it is said, lend themselves 
to an ideal arrangement of offices, singly and in 
suites. 

The Protective Life was organized in 1907 
by ex-Governor William D. Jelks and rapidly 
took a place among the leading business insti- 
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tutions of the South. Recently it was merged 
with the Alabama Life Insurance Company, 
Governor Jelks becoming chairman of the board 
of the new company and Sam F. Clabaugh for- 
mer president of the Alabama National, be- 
coming president of the combined companies. 
It operates in seven States, has $57,000,000 of 
life insurance in force, assets of nearly $6,000,- 
000, and its combined cap‘tal and surplus exceed 
$1,500,000. 

The company’s officers are: William D. 
Jelks, chairman of the board; S. F. Clabaugh, 
president; Ben W. Lacy, vice-president; W. G. 
Harrison, vice-president and medical director ; 
E. R. McDavid, vice-president ; Richard Massey, 
vice-president ; Sam V. Woodfin, vice-president ; 
A. L. Fairley, secretary; W. W. Crawford, 
treasurer; J. D. Heacock, associate medical 
director; Alex. C. Wellman, actuary; R. A. 
Willis, assistant treasurer; J. T. Floyd, Jr., 
assistant secretary; Frank Ordway, assistant 
actuary; Thomas J. Hammer, director agency 
service; W. Sheffield Owen, agency secretary ; 
C. F. Egdorf, manager, new business depart- 
ment; Katherine E. Holt, cashier; Cabaniss, 
Johnston, Cocke & Cabaniss, general counsel. 
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PHOENTX 
ASSURANCE COMPANY, LTD. 


of London 
150 William St., New York 








INDEMNITY COMPANY 
150 William Street, New York 


Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 
Rent, Rental Values, Use & Occupancy, Riot & Civil Commo- 
tion, Public Liability, Workmen’s Compensation, Burglary & 
Theft, Accident & Health, Plate Glass. 













FIRE REINSURANCE TREATIES 
3 Eagle Fire Insurance Company 


New Jersey 
















Is It Insured 7? 


FURS Insured against Loss of any kind 
| (except Moth and Wear and Tear) at 
All Times and All Places 


A. F. SHAW & COMPANY 


75 Maiden Lane Insurance Exchange 
New York City , : ‘- Chicago, Ill. | 
General Agents -“Al] Risks” Department | 











Baltica Insurance Co., Ltd. 
Denmark 





















Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 








Addrese Home Office For Agency Connection 


ui HAMPTON ROADS 
FIRE +» MARINE 
Insurance Company 


NORFOLK, VA. 





faint? Fire & Marine Insurance Co. 
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presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
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Oklahoma and Washington. 




















_ Address: ERNEST C. MILAIR, Vice President and Sec’y. ly | Manchester #14. 
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Supreme President, Port Huron Michigan Supreme Seoretary, Port Huron, Michigan 
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MISSOURI BRIEF 





Charles Evans Hughes Argues for 
Fire Companies 





CASE BEFORE SUPREME COURT 





Counsel Points Out That Rate Reduction 
Is Sole Point Contested 

WasHinctTon, D. C., December 19.—Stress- 
ing the point that the fire insurance companies 
operating in Missouri do not question the con- 
stitutionality of the State law placing control of 
rates under the Superintendent of Insurance, 
but object solely to the basis upon which a 10 
per cent reduction in rates was ordered in 1922 
by Superintendent Ben C. Hyde, Charles Evans 
Hughes, former Secretary of State, on Decem- 
ber 2 presented the argument of the companies 
before the United States Supreme Court. 

The case was carried to the Supreme Court 
after the Missouri Supreme Court had reversed 
a decision of the lower courts and declared 
the order valid. The basis of the appeal was 
the contention that the order violated the Four- 
teenth Amendment of the Constiution by taking 
property without due process of law. 

Mr. Hughes, as counsel for a large number 
of companies which are affected by the order, 
recited the history of the case, showing that 
the order was issued following an investigation 
of company earnings for the previous five years, 
which the Superintendent claimed showed they 
had made an excessive profit. The case was 
referred to a referee, who held hearings and 
submitted a report showing that the companies, 
during the five-year period, had lost $7,010,200 
on their operations in Missouri and that if the 
order had been in force during that period it 
would have resulted in an additional loss of 
$7,134,751. The referee found the order un- 
reasonable, confiscatory and void, his findings 
being affirmed by the Circuit Court. Upon ap- 
peal by the State, however, the Missouri Su- 
preme Court reversed the decision. 

Pointing out that the reduction would amount 
to more than $1,500,000 a year, if the order was 
found valid, Mr. Hughes told the court that in 
addition the companies would be compelled to 
refund approximately $8,000,000 to policyhold- 
ers in the State as refund of premiums col- 
lected. Approximately 157 stock fire companies 
would be affected by the order, he said. 

Methods followed by the State insurance of- 
ficials in computing the companies’ profits 
were assailed by Mr. Hughes, who pointed out 
that the calculation had been made on the basis 
of premiums earned, less losses and expenses in- 
curred, the income including interest on un- 
earned premiums, the disallowance of higher 
commissions paid to St. Louis agents than to 
agents in other parts of the State, and the ex- 
clusion from expenses of certain war taxes on 
premiums. 





The proper method of computation, he as- 
serted, was upon the basis of premiums earned, 
less losses and expenses incurred, and includ- 
ing the items rejected by the officials. The 
State’s computation resulted in a finding that 
the net earnings of the companies during the 
period were $8,681,964, that after applying the 
10 per cent reduction the companies would have 
earned $7,287,209, and that a reasonable profit 
on the business would have been $6,680,169. 

The court was told that $8,688,265 of the 
premiums received during the test period were 
not earned during that time and constituted part 
of the unearned premiums reserve of the com- 
panies at the close of the period. At the same 
time, the State should have excluded from its 
computation $2,301,132, representing interest on 
the unearned premiums, and should have allowed 
the $2,496,715 rejected as excess commissions 
to St. Louis agents, because of the peculiar 
conditions surrounding the transaction of busi- 
ness in that city which were not encountered in 
other places. The setting of 8 per cent of pre- 
miums received as a reasonable profit by the 
State, was improper, he contended, because no 
proper allowance was made for various ele- 
ments of income and outgo, or for reserve. Dur- 
ing the test period, for instance, the companies 
were required to set aside more than $12,500,- 
000 as reserves, 60 per cent of which was drawn 
from premiums received. 


NORTH BRITISH CONSOLIDATES 
DEPART MENT 
General Agent Frank A. Gantert Given 
Larger Responsibilities—Promotions 
Announced 

Cecil F. Shallcross, United States manager of 
the North British and Mercantile Insurance 
Company, has made announcement of the con- 
solidation of the Central and Western depart- 
ments of that company into one Western de- 
partment. The new department, consisting of 
sixteen Western States, will be in charge of 
Frank A. Gantert, general agent, who has here- 
tofore been general agent in charge of the Cen- 
tral department. These changes were made 
necessary on account of the retirement of As- 
sistant Manager George H. Batchelder and the 
resignation of General Agent Edward S. Inglis. 

Robert L. Monk, heretofore superintendent 
of agents in the Central department, has been 
made general agent and he assists Mr. Gantert. 
Ralph R. Chapman, superintendent of agents in 
the old Western department, has been made 
assistant general agent. Hardin V. Tisdale, 
formerly special agent in Michigan, becomes 
assistant general agent, and Leo. S. Bryant, an 
examiner and supervisor at the home office, be- 
comes superintendent of agents. 

The new department is thus well equipped 
to serve the agents of the North British in the 
territory affected. 
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LOUISIANA COMMISSION 
WANTS MONEY 


Applies to Courts to Force Companies 
to Support Its Budget 








JAMES A. FORTIER’S STATEMENT 





Threat of Fine in Future—Law May Be 
Contested by Companies 


The Louisiana Insurance Commission has ap- 
plied to the Civil District Court for a writ of 
mandamus which would compel the Louisiana 
Rating and Fire Prevention Bureau to approve 
a budget for the Commission for the ensuing 
year and pay certain deficits in the Commis- 
sion’s expenses for the past year. The bureau 
has been ordered to show cause why the man- 
damus should not be issued by December 20. 

The Louisiana Commission, although a State 
body, is, under the law, maintained by the com- 
panies through the Rating Bunreau. Its ex- 
penses for its first year were criticized by the 
companies and the companies now propose to 
test the validity of the law under which the 
Commission exists. Louisiana agents claim that 
the operation of the law is satisfactory because 
it has stopped rate cutting. 

James A. Fortier, chairman of the Commis- 
sion, has issued a statement concerning the 
action, in which he bitterly criticizes the cir- 
cumstances leading up to the proceeding. In 
part he says: 


Rumors have been rife that the companies 
were preparing to fight the insurance law as 
the companies find that State regulation of in- 
surance rates is irksome. Such rumors have 
had no effect upon the Louisiana Insurance 
Commission in the discharge of its duties, and 
the companies have been required since No- 
vember 21, 1927, to submit their budget for the 
current year as well as to turn over the monies 
the Commission needs for its maintenance. 

It will be recalled several months ago the 
companies had refused to comply with our 
order to turn over to us $7500 and it became 
necessary to obtain the aid of the attorney- 
general of the State to enforce our demand. 
The attorney-general was successful and the 
$7500 was paid. Now the companies refuse to 
submit their budget of expenditures which in- 
cludes our own annual item of expense, there- 
fore they are in clear violation of the law. 

We could severely fine the companies for 
this violation if we did not deem it preferable 
to have recourse to the courts first. To im- 
pose fines only would not accomplish our ends 
adequately. We are in office to regulate. This 
cannot be done if we have no funds and if we 
cannot control the expenditures of the com- 
panies and their actions in accordance with law. 

The companies are placing themselves in a 
most peculiar position. They have recognized 
the authority of the Commission by repeatedly 
asking for rate increases, and yet after: more 
than a year has elapsed since the Commissior 
is in office, they talk about contesting the law 
and at present are in a State of insubordination, 
while a request for a rate increase of several 
millions is even now pending before us. 
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Writing Casualty Insurance 
Fidelity and Surety Bonds 


BANISHING INSECURITY 


History of Insurance from Earliest Days, 


the Circulation of Which Makes Fine 
Insurance Institutional Advertising 
BY HARRY CHASE BREARLEY 


Insurance, the need of it, the recognition of that 
need by the public, and the growth of that recog- 
nition, traced from early days down to today, are 
so clearly and so interestingly set forth, that the 
reader proceeds from cover to cover of this booklet 
without pause. 


Here is a booklet which does not contain one 
sentence that would cause the reader to feel that an 
attempt was being made to sell him on any form of 
insurance, yet the story is so presented that he can- 
not fai] to be impressed with the value of insurance 
protection and the sales-resistance in every case is 
correspondingly broken down. This offers the 


highest type of insurance publicity obtainable. Se 
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FIRE INSURANCE LAWS, TAXES AND 
FEES 


New Statutes and Amendments of 1927 
Covered in Newly Revised Edition 


Following the adjournment of the various 
State legislatures, which were practically all in 
session in 1927, the twenty-seventh annual edi- 
tion of Fire Insurance Laws, Taxes and Fees 
covering the acquirements in the various States 
as to over, 40 classified subjects, including the 
legislation of 1927, has now been issued by 
The Spectator Company. This book is un- 
doubtedly the most complete and convenient 
reference work pertaining to the legal require- 
ments of fire insurance companies and agents 
in the various States and Territories of the 
United States, and in the Dominion of Canada 
and its Provinces, and in Cuba. It is designed 
not only for the needs of company managers 
but for the daily use and guidance of general 
and special agents as well. It is the first and 
only publication covering county and municipal 
taxes and fees relating to fire insurance 
throughout the country. 


In this excellent reference work, the ordi- 
nary provisions of the law are digested, but 
sections relating to topics treated and which 
appear ambiguous or liable to misinterpzetation 


-or misconstruction are quoted verbatim. The 


information given under each State named is 
divided into four portions carrying the follow- 
ing heads: State Requirements; Calendar; 
County Taxes and Fees; Municipal Taxes and 
Fees. Under the heading of State Requirements 
the following data are given: Adjusters’ Li- 
censes; Agents’ Defined; Agents’ Licenses; An- 
nual Statements; Anti-Coinsurance; Anti-Com- 
pact; Anti-Discrimination; Attorney; Can- 
cellation of Policy ; Capital Required; Commis- 
sion Limitation; Commissions to Non-Resi- 
dents ; Deposits Required ; Domestic Companies ; 
Examinations; Fees; Fire Department Tax; 
Fire Marshal; Foreign Companies’ Home Of- 
fice Statements; Impairment; Investments Pre- 
scribed; Licensed Brokers; Limit on a Single 
Risk; Lloyds; Marine Insurance Requirements ; 
Miscellaneous; Mutual Companies; Non-Resi- 
dent Agents or Brokers; Preliminary Docu- 
ments; Publication; Qualifications of Agents 
and Brokers; Rate Schedules to be Filed; Re- 
ciprocal Insurance; Reciprocal Law; Reinsur- 
ance; Reinsurance Reserve; Resident Agents; 
Semi-Annual Statements; Standard Policy; 
Taxes; Tax Statements; Valued Policy. 

Under the heading Calendar the principal 
statutory requirements are summarized in 
chronological order. 

Counties and municipalities levying taxes 
and fees are listed alphabetically, with amounts 
or percentages. 

Special indexes embrace lists of the States 
and territories having various classes of laws 
arranged under appropriate headings so that 
the reader can tell at a glance whether or not 
any particular State has a statute of the char- 
acter described by a specific heading. This 
arrangement also enables the user to quickly 
locate the page upon which further informa- 
tion may be found. In the body of the book 





ADVERTISING CONFERENCE 





Insurance Men Appoint Committees 





1928 MEETING IN WASHINGTON 





Affiliation With International Advertisers 
Is Dropped 


At a recent meeting of the executive commit- 
tee of the Insurance Advertising Conference, 
held in the offices of the Home Insurance Com- 
pany, New York city, annual dues were raised 
from $10 to $15 for all voting members of the 
organization and an initiation fee of $5 for all 
new members was adopted. 


W. W. Darrow, of the Home, resigned as 
secretary and treasurer and, in accordance with 
the new by-laws, George E. Crosby of the 
‘Etna Fire became secretary and Luther B. 
Little of the Metropolitan Life became treas- 
urer. Committees and their chairmen were 
selected as follows: Membership, John Hall 
Woods; Trophies, Leon Soper; Standards of 
Practice, Luther B. Little; Public Relations, W. 
W. Darrow; Press, John W. Longnecker; Ed- 
ucational, Henry H. Putnam; and Finance, D. 
St. C. Moorehead. 


A decision was reached to hold the next regu- 
lar meeting of the Conference in October at 
Washington, D. C., at a date yet to be chosen. 
This means that there will be no spring ses- 
sion. It was also decided to resign affiliation 
with the International Advertisers Association. 
The request of the Health and Accident Un- 
derwriters Conference for a public relations re- 
port was considered and it was decided to have 
some information on this subject ready for the 
March meeting of that body. 


F. W. Doremus With American of 
Newark 


Frederick W. Doremus, for many years con- 
nected with the Sylvania Insurance Company, 
has joined the American ‘Insurance Company, 
of Newark, as special agent for middle Penn- 
sylvania. His offices will be in the Bullitt 
building, Philadelphia. 

Mr. Doremus spent the early years of his 
experience with the American. His subsequent 
managerial duties enable him to bring a broad 
experience to his new work. He succeeds S. 
Thomas Pippin, who resigned to engage in the 
local agency business in Wilmington, Del. 








the data relating to each State respectively are 
kept together and the whole work is completely 
indexed. The book contains 648 pages embody- 
ing the results of an enormous amount of care- 
ful research, and is of great value to all fire in- 
surance companies and men having to do with 
legal and tax requirements. The book is hand- 
somely and substantially bound in law sheep and 
sells at $25 per copy, with discount on orders 
for 12 or more copies. 


15 





“WHITE FIREMAN” IS NEW ADVERTIS- 
ING CHARACTER 


Insurance Company of North America Pre- 
pares New Compaign 


With the beginning of its advertising cam- 
paign for next year, which will start in the 
January issues of national magazines and insur- 
ance trade papers, the Insurance Company of 
North America will introduce to the general 
public a new character—“The White Fireman.” 

“The White Fireman” is an original figure 
used to personify the Loss-Prevention Engineer 
of the fire insurance companies and his activity 
in the fire prevention field. 

For four years the Insurance Company of 
North America has been conducting a wide- 
spread advertising campaign educating the pub- 
lic to the importance of fire prevention methods 
in the lessening of the nation’s fire loss. This 
campaign attracted attention everywhere and 
was viewed by fire insurance interests as an un- 
selfish and extremely valuable contribution to 
the fire prevention campaign which, in recent 
years, has done much to awaken public interest 
to the extent of the country’s fire dangers and 
to impress the importance of individual aid in 
combating a menace bred largely through care- 
lessness. 

The Insurance Company of North America 
will base its future advertising campaign on a 
progressive story of what the insurance com- 
panies themselves are doing to aid in the fire 
prevention movement which they have been 
urging the general public to support. 

Clarence A. Palmer, advertising manager of 
the Insurance Company of North America, ex- 


‘plained that the new advertising policy of the 


company reflects a desire on the part of the In- 
surance Company of North America to publicly 
recognize the very efficient service being ren- 
dered by the so-called “White Fireman,” repre- 
senting nationally-known fire insurance com- 
panies. 


HANOVER FIRE CAPITAL INCREASE 


Company Adding $500,000—Par Value of 
Shares Changed 


An increase of $500,000 in the capital stock 
of the Hanover Fire Insurance Company has 
been voted on last week by the board of direct- 
ors and will be recommended to the stockhold- 
ers. The present capitalization is $2,000,000, 
consisting of 40,000 shares at a par value of 
$50 each. The directors also voted to recom- 
mend a change in the par value, reducing it to 
$10 a share. Five of the new shares will be 
exchanged for one of the old. Thus when the 
present financing is completed the company will 
have a capital of $2,500,000, consisting of $250,- 
000 shares at $10 par value each. The new 
stock will be issued at par, the surplus being 
ample, so that no contribution to its considered 
advisable. 

This is the second increase in the capitaliza- 
tion of the Hanover within the past year, a 
similar amount having been raised early in 
1927. 
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Another Back Tax War 
(Concluded from page 4), 

to establishing their taxable status under this 
same section, and also quash assessments now 
outstanding. 

And to make sure that no one was left out 
of this tax dragnet the city cited every com- 
pany in sight, and all rs ingunleer ys havi ng 
either “underwriters” or “insurance” in their 
names, to appear and give an accurate account- 
ing of their premium income. Such organiza- 
tions as the Insurance Federation of Illinois, 
and the Casualty Information Clearing House 
were summoned to the hearing. 

E. H. Hicks, of Hicks and Folonie, attor- 
neys for the Union, and Fred D. Silber, attor- 
ney for the Bureau, represented the foreign fire 
insurance companies. They reminded the board 
of the prolonged litigation that the city started 
when it tried to assess the premium income of 
the companies on a 100 per cent basis; of the 
fact that the United States Supreme Court 
knocked out their contention and declared that 
foreign companies should be on a par with do- 
mestic companies; and of the fact that the 
entire section 30 may be unconstitutional as a 
result. They told the board that a motion for 
rehearing now is pending before the Illinois 
Supreme Court on the famous Hanover vs. Carr 
case, and that ariother suit involving the legal- 
ity of form 16 was argued before the State Su- 
preme Court three years ago and that a deci- 
sion has been delayed. 

“The companies are not outlaws nor tax dod- 
gers,” said Mr. Silber, and asked the board to 
wait until the supreme court acts. He asserted 
that it is humanly impossible to make returns 
for 57 years back. 

The city in explaining its stand said that it 
“assumed” that omissions had been made and in 
one instance the income reported to the city 
was compared with that reported to the State 
for the entire State to uphold the argument that 
the city was missing something. 

When Mr. Hicks took the floor it was ap- 
parent that he had something to say for he was 
given close attention. He reiterated Mr. Silber’s 
statement that the companies are not “outlaws 
nor tax dodgers.” 

“This seems to be an attempt to persecute the 
companies and the reason stands there,” he said, 
pointing to H. B. Seeley, the special investi- 
gator who has been working up these tax suits. 
“For fifteen years he has been a tax shark,” he 
continued, but corporation counsel objected to 
this and the board chairman insisted that the 
hearing was a legal one. 

“For many years we have tendered our pre- 
mium income to be assessed on a 50 per cent 
basis and the result since Seeley and his 30 
per cent contingent fee contract have been in 
charge is that the companies have been debarred 
from paying taxes. The companies are anxious 
to pay proper taxes, but if you follow this shark 
we will take the matter to the Supreme Court 
and not pay a dollar until the court says what 
is just.” 

The hearing was adjourned promptly until 
the next day and when it reconvened the changed 
attitude of the board was apparent to every one. 
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It was more than willing to listen to the at- 
torneys for the company and one member even 
went so far as to say that though a recent law 
permits future assessments of premium income 
on a 100 per cent basis he would be willing to 
permit the companies to report only 80 per cent. 

“If we assessed everything at 100 per cent 
there would be a panic,” he said. The board 
agreed to wait until the current cases are 
decided. 

Nothing else of definite nature was done 
in the other pleas of the city. A personal prop- 
erty assessment of 30 per cent of the assets of 
the domestic companies was suggested as an 
equitable basis by the corporation counsel. The 
board agreed that the domestic companies should 
be taxed for personal property but delayed action 
to give each company time to make an individual 
answer. 

The same was done about the casualty and 
mutual companies. 





FOREIGN NEWS 











Egypt.—So far insurance companies doing 
business in Egypt have not been subject to any 
government control. A plan for supervision by 
the State will be submitted to the present legis- 
lature, providing for registration of the com- 
panies, publishing of annual balance sheets and 
a deposit. It is understood that the deposit re- 
quirements will not be burdensome and that the 
selection of the values will be left to the com- 
panies, provided they give the necessary} secur- 
ity. It is expected that this law will have a 
wholesome effect on the business by driving out 
a number of irresponsible enterprises. There is 
still a wide unexplored field for fire insurance, 
as for instance in Cairo, where only 10 per cent 
of the buildings are insured against fire, in spite 
of large additions of new and modern struc- 
tures. 

Germany.—An important fusion of com- 
panies has taken place. The “Allianz” of Ber- 
lin (capital 30 million marks with 25 per cent 
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paid up. Founded in 1890 by the Munich Rein- 
surance Co.) is fused with the Stuttgarter 
Verein” (founded in 1875; capital 7,205,000 
marks. 50 per cent paid up) and the “Stuttgart- 
Berliner” (founded in 1922; capital 3,600,000 
marks, 50 per cent paid up). 

The new company will be known as the “AlI- 
lianz-Stuttgarter Verein” with a capital of 60 
million marks, 26 per cent paid up. Head of- 
fices will be at Berlin. 

The second fusion is that of the “Allianz” of 
Berlin with the life companies “Stuttgarter- 
Luebeck” (founded in 1875, capital 3,605,000, 50 
per cent paid up); “Stuttgarter Life Insurance 
Bank” (founded in 1854, capital 1,500,000 marks, 
30.4 per cent paid up) and the “Bavarian Life 
and Accident Insurance Bank” (founded in 
1835 in Munich, capital 2 million marks, 25 per 
cent paid up). The new company will be known 
as “Allianz and Stuttgarter,’ with a capital of 
20 million marks, 25 per cent paid up. Head 
offices will be in Stuttgart under General Man- 
ager von Kraut, and life and liability business 
will be written from Stuttgart, while the Ber- 
lin company, under Mr. Georgii, will write the 
other branches. 

The total premium income (net retained) for 
the companies in 1926 was as follows: Allianz 
(in hundred thousand mark) 121,264; Stutt- 
garter Verein 30,716; Stuttgarter-Berliner, 
8253; Stuttgarter Life 12,929; Stuttgarter-Lue- 
beck 19,469 and Bavarian Life and Accident 
Bank 6601, a grand total of 199,232,000 marks, 
or nearly 50 million dollars. 


Okla.-Tex. Mutual’s Plan 


The Okla.-Tex. Mutual Insurance Company, 
of Chickasha, Okla., which began business on 
September 1, 1927, was formed by some 20 
owners of cotton gins in Oklahoma and Texas 
for the purpose of insuring the cotton gins 
and machinery belonging to all the 20 owners. 
The membership is closed and no other busi- 
ness is solicited. Claud Britain is president and 
L. G. Cary is secretary of the company. 
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ye it might have been supposed that 

opposition to life insurance on account 
of religious feeling had long since disappeared, 
such seems not to be the case. Dispatches from 
Chicago indicate that Glenn Voliva, Zion City 
leader, has discovered passages in the Bible 
which he construes as being against life insur- 


ance, 
x *k x 


NOTHER interesting item in the week's 
grist of news is dated from Kansas City, 
where lives Mrs. Mary Limebeck, 105 years old. 
She has smoked steadily since she was 15 years 
old but doesn’t believe in smoking for modern 
women. She thinks they are not hardy enough. 
The United Press reports her as_ saying, 
“Women nowadays are different. Before the 
children grew up I used to take in as high as 
seven washings a day. But to-day—no chance 
of women doing that.” I never did think smok- 
ing was any more harmful to strong women 
than to strong men. Mrs. Limebeck makes her 
point in a way that appeals to me. 


* * * 


N an address before the Bond Club of New 

York recently President Edward D. Duf- 
field, of the Prudential Insurance Company of 
America, made a very sage observation concern- 
ing preventive legislation. Speaking of the 
laws which restrict the investments of life in- 
surance companies he said: 

“Now, my friends, I have no quarrel with 
those who believe that such laws are efficacious. 
Personally, I do not think that they meet the 
situation. Personally I think that their only 
effect is to prevent the life insurance company 
from investing most advantageously, wisely and 
well, for the benefit of the policyholders who 
are interested in the funds which are under its 
control, for, after all, my friends, you can’t 
substitute by law integrity. You can’t give by 
writing into a statute a protection which is 
equal to the protection given by honest admin- 
istration. If you have a board of directors of 
a life insurance company, or of any other or- 
ganization, which are unmindful of their trust, 
which are seeking to evade the duties that are 
theirs, which are seeking to utilize their posi- 
tion for personal gain, no law-maker yet dis- 
covered is wise enough to write a statute to 
prevent that being done. On the other hand, if 
you have a board of directors guiding and 
directing the affairs of a company whose sole 
interest is the discharge of their trust, who 
have their eye single to the obligation which 
rests upon them to secure to those who have 
entrusted their funds to them the best return 
and the greatest security, you don’t need any 
law to tell them how they are to discharge that 
obligation, which is purely an obligation of 
honor.” 

The same theory can be applied to much of 
the restrictive legislation on the State and Fed- 
eral statute books to-day. 





UCH we hear, these days, of the dignity 

and indignity of labor. Much of the re- 
lations between.employer and employee. Much, 
too, of a present sense that the formation of 
large organizations is, to some degree. a cur- 
tailment of opportunity for the individual. This 
last I do not feel to be entirely justified. Despite 
the age of steam and the age of steel, duty 
blows ambition’s trumpet as loud and clear now 
as in the time when giant corporate combina- 
tions were unknown and the phrase “captains of 
industry” had not yet been coined. The pin- 
nacles of success may be fewer in number, but 
the rewards are greater. 


“ie * 

wet do I recall the period from 1914 

to 1918 when khaki made England and 
America akin. Capital and labor met in a 
common nudity before the examination boards. 
When they emerged, they were indistinguish- 
able, at least at a glance. The only “class” 
consciousness that existed was between officers 
and men. Although the former stood somewhat 
in the attitude of employers to the latter, the 
barrier of distrust that too frequently lifts it- 
self between employer and employee in civil 
life did not obtain. Men, for the most part, 
believed in their officers and these, in turn, 
had faith in and were proud of their men. 
There even grew a faint hope that when the 
struggle was over, this admirable relationship 
might be carried back to the tasks of life. It 
was Donald Hankey, the gallant “Student in 
Arms” of the World War, who first voiced the 
possibility and, almost in the same sentence, 
doubted its fulfillment. Lieutenant Hankey is 
dead on the Somme, but his ideals are striven 
for by many of those who survived. 


* * xX 


ERHAPS the reason why the workingman 
is often discontented with his lot lies in the 

fact that he feels too little of the glory of 
achievement. He yearns for a glimpse of 
3eauty in the drabness of routine and frequently 
finds that when he gropes for her silken sash 
his fingers close on a shroud. His dreams are 
not enough of 
“The gold, unlaced dew-drunken daffodils 
Shouting the dawn, or the brown river flowing 
Down quietly to the sea.” 

In his mind there is an insufficiency of 
“Thoughts like bees in lavender,— 
Thoughts gay and fragile as a robin’s shell.” 

Yet the fault, if fault it be, is surely not his 
alone. Education is the remedy. Education to 
the point where satisfaction does not lie entirely 
in money, food and shelter. In his relations 
with his employer, the panacea of mental growth 
applies to both. A better understanding of 
labor by capital, and vice versa, must be the 
fruit of unity; and that unity can only be 
brought about by a genuine desire to compre- 
hend respective viewpoints. The seed has been 
sown. I hope I live to witness its flowering. 
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N view of the fact that Preston T. Kelsey 
I will retire at the end of this month as United 
States manager of the Sun, of London, a re- 
view of the results achieved by the Sun under 
his administration may prove interesting. Mr. 
Kelsey has been engaged in the fire insurance 
business for thirty-five years, of which long 
period he has for twenty-three years been 
identified with the Sun as assistant manager 
and later as manager of its Western depart- 
ment at Chicago, and since February, 1919, as 
United States manager at New York. While the 
data for 1927 are, of course, not yet available, 
the records for 8 years, 1919 to 1926, inclusive, 
show that the United States branch of the Sun 
made a net underwriting profit in that period 
of $141,732. During the same time its gains 
from investments aggregated $2,639,276. In 
the same eight-year period the underwriting in- 
come earned aggregated nearly $34,000,000. The 
Sun was organized in 1710 and has operated in 
the United States for forty-five years, during 
which period it has gained and maintained a 
high place in the esteem of the American people. 
Following the retirement of Mr. Kelsey, Oswald 
Tregaskis, Eastern manager for the company 
at New York, will have charge of legal re- 
quirements of the post of United States man- 
ager. 


~'TEP right up, gents, there are only a few 

of these fine old Colonial names left. They 
look very attractive when engraved on your 
stationery, particularly if it’s the insurance busi- 
ness you’re engaged in. I refer you to the 
John Hancock of Boston, the George Washing- 
ton Fire of Greensborough, The Henry Clay 
Fire of Lexington, Ky., the—What’s that? the 
gentleman from Stuart, Va., would like one of 
these names? Fine! How would Patrick 
Henry suit you? O. K. Charlie, here’s one 
for the book—“The Patrick Henry Mutual In- 
surance Company of Stuart, Va.” Any one 
else, Gents? What’s that? Gentleman from 
Chicago wants to know if he can have a Brit- 
ish name? Certainly, what’s the matter with 
“The Burgoyne Fire’ and Cornwallis, and 
Howe—And How! 


UST when the Nice Nellies were making 

dirty cracks about the way those naughty 
Blue Goose boys carry on when they get to- 
gether, the Des Moines chapter changed the 
whole complexion of the controversy by join- 
ing hands with the Parent-Teachers Associa- 
tion of that city in a campaign to improve safety 
conditions in Iowa schools. Messrs. Upham and 
Osier made quite an impression on the ladies 
and it is expected that the joint efforts of the 
two organizations will produce some desirable 
action. 
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HE withdrawal from the coal mine 
workmen’s compensation insur- 
ance field by the American Mine 
Owners Mutual, U. S. F. & G., As- 
sociated Companies, and Metropoli- 
tan Casualty Insurance Company, in 
such rapid succession, has precipitat- 
ed an unprecedented demand for, and 
correspondence regarding, catastro- 
phe reinsurance for coal mine self- 
insurers. 
We issue this form of coverage at 
attractive rates and pay liberal com- 
missions to brokers. 


Correspondence invited. 


AMERICAN RE-INSURANCE COMPANY 
242 South 13th Street, Philadelphia, Pa. 








Are You The Man? 


If so, and you can prove it, an unusual opportunity awaits you. An estab- 
lished and progressive 


LIFE INSURANCE COMPANY 
intends to open an Agency in 


BRADFORD, PA. 


If offers—to the right man—z«n exceptionally good proposition. 
The man we want must have a clean and commendable record. He should 
also know how to select, train, and stimulate sub-agents. 
Compensation will include generous commissions and renewals with drawing 
account or salary and expenses. 
= you can ‘fill the bill,” write and tell us all about yourself, in strict confi- 

ence. 

Address Agency Manager, care THE SPECTATOR. 

































CAPITAL AND SURPLUS — $3,500,000.00 
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Eastern Department 
100 MAIDEN LANE 
NEW YORK 


Executive Offices 
UNION INDEMNITY BUILDING 
NEW ORLEANS 


The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 





This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
Cope Any POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 


Independence Square Philadelphia, Pa. 




















OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 



































A Complete Yet Simple Explanation of 


INSURANCE 
PRINCIPLES AND PRACTICES 


By Riegel & Loman 


Every kind of insurance and all phases of the work are fully 
described in this comprehensive book. The description and 
explanation of each type of insurance—accident, health, life, 
fire, marine, title, automobile, credit, liability, compensation 
are given in language free from technicalities. 


More than 100 Forms Reprinted 


The book contains more than too different applications, pol- 
icies, forms, clauses, contracts and agreements. These cover 
practically every form used in insurance work. 


It contains 514 pages and measures 6 x g inches. 


Price $6. 


THE SPECTATOR COMPANY 
Chicago New York 

















ROYAL UNION LIFE INSURANCE COMPANY 


DES MOINES, IOWA 


A CHRISTMAS POLICY 


Properly presented, our Juvenile policies have a 
wonderful appeal at this time of the year. Royal 
Union agents are suggesting Juvenile policies as 
practical Christmas gifts for the children. There is 
available no finer exemplification of the Christmas 
spirit. For a little boy or girl, a policy for his or 
her “very own” is an enduring gift. 


These bustling days leading up to Christmas are 
finding our agents devoting their time almost ex- 
clusively to the sale of our children’s policy forms. 


ROYAL UNION LIFE INSURANCE CO. 


Des Moines, Iowa 
A. C. TUCKER, President 
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Casualty, Surety and Miscellaneous 





AVIATION INSURANCE 





Recent Washington Conference 
Brought Out Important Points 





HORATIO BARBER’S VIEWS 





Noted Underwriter Does Not Believe in 
Curtailments by Regulation 

At the recent Aeronautical Conference, held 
in Washington, D. C., under the auspices of the 
Department of Commerce, opposite viewpoints 
were brought out on the subject of aviation in- 
surance between H. W. Heinrich, safety engi- 
neer of the Travelers Insurance Company of 
Hartford, and Horatio Barber, of the aviation 
underwriting firm of Barber & Baldwin, New 
York. The former stressed the necessity for 
regulatory features in the licensing of pilots 
and in handling the application for license on 
a basis of the type of aircraft to be flown by 
the operator and the territory over which he 
will fly it. 

The question of dividing aircraft transport 
licenses on a basis of weights, routes, craft, etc., 
was under discussion, and, referring to the sug- 
gestions in this respect advanced by Mr. Hein- 
rich, Mr. Barber disagreed with the idea of 
stringent and multiple regulations. Instancing 
his own experience of about nineteen years in 
aviation, ten of them as pilot, Mr. Barber said: 

My point of view is, as underwriter of aviation 
risks; this idea of dividing up the transport li- 
censes on the basis of weights holds very little 
value. It might hold some value if you could 
link that up with speed and horsepower. That, 
however, would call for a very difficult formula. 
Once arrived at it would be very useful when 
well applied, but the march of development is so 
rapid that about three months afterwards it 
would not be of any use at all. There would 
be a lot of new types and new kinds of flying 
to be done, etc. and I do not think really 
there is anything to be gained in dividing up 
licenses in that way. ; 

And moreover I am of that school of thought 
which is very much opposed to creating any- 
thing unnecessary in the way of classifications 
and standards and rules and regulations. _ 

I think underwriters should accept the risks 
as they come along and size them up and say 
what they can take them for and make it as 
low as possible in order for their own sake and 
the other people’s, so as to produce a volume, 
and I am hoping very much that this game is 
not going to develop along lines of all sorts of 
complicated and burdensome rules and regu- 
lations and standards and what not, because it 
will complicate my work terribly, and I do not 
think it will do any good. I am all for sim- 
plicity. 


Managers’ Conferences of United States 
Fidelity and Guaranty 

The United States Fidelity and Guaranty 
Company, Baltimore, is holding a series of four 
conferences of managers of the organization. 
The first meeting has already been held and 
the second will be staged at the home office 
during the week of January 23. The managers 


of the following branches are slated to attend: 
Milwaukee, Dallas, Chicago, New Orleans, To- 
ledo, Charleston, Buffalo, Newark, Toronto and 
Montreal. 

The. third meeting will probably be held dur- 
ing the week of February 13, with the follow- 
ing branches represented: Des Moines, St. 
Louis, Detroit, Indianapolis, Cleveland, Syra- 
cuse, Boston and Washington. 

The fourth session is likely to gather during 
the week of March 5, with the following offices 
represented : Minneapolis, Kansas _ City, 
Memphis, Louisville, Cincinnati, Atlanta, Rich- 
mond, Pittsburgh and Harrisburg. 





Ten Leaders in Burglary and Theft 
Business for the Year 1926— 
Compiled by The Spectator 
Name and Location of Co. Amount 


Travelers Indemnity, Hartford $2,446,571 
European General Reinsurance 


BOM: 35). coe caas emisae os 2,401,385 
Etna Casualty and Surety, 
EIAGHGERS 3 55 cic aes Haatees 1,809,122 
United States Fidelity and 
Guaranty, Baltimore....... 1,794,862 
National Surety, New York.. 1,741,077 
Maryland Casualty, Baltimore. 1,686,521 
Hartford Accident and Indem- 
nity, Tartiord: ..<<.ssiee0 us 1,604,285 
Fidelity and Casualty, New 
VOR 6 sos vccddewssetatoea« 1,481,938 
Fidelity and Deposit, Balti- 
WOGE cc Sengdaswecenememane 1,473,108 
Globe Indemnity, Newaik.... 1,364,606 
MEOCAISE <5 oo lec cacsieanas $17,803,475 


Percentage of ten leaders to total, 1926, 
58.5 per cent. 











“THROWS” CHRISTMAS PARTY 
New York Casualty and Surety Club 
Stages Annual Event 

The Casualty and Surety Club of New York 
will hold its Christmas party at the Drug and 
Chemical Club in New York city to-night. No 
set speeches are on the program, but an even- 
ing of entertainment and good fellowship is 
promised. 

The annual meeting of the Club will pre- 
cede the event, and the nominating committee, 
composed of John S. Trun, George E. Hayes, 
Floyd N. Dull, Franklin Vanderbilt and John 
J. King, has proposed the following official slate 
for election: For president, Richard Deming, 
American Surety; for first vice-president, John 
McGinley, Travelers; for second vice-president, 
Thomas J. Grahame, Globe Indemnity ; for sec- 
retary-treasurer, F. W. Bull, American Surety ; 
for additional members of the executive com- 
mittee—George E. Hayes, Union Indemnity ; H. 
P. Jackson, Norwich Union Indemnity; E. R. 
Lewis, United States Fidelity and Guaranty ; 
F. J. O’Neill, Royal Indemnity, and George H, 


Reaney, United States Guarantee. 
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AUTO FATALITIES 


Deaths Estimated at 23,264 in 1926 








20,891 COUNTED IN REGISTRATION 
AREA 





Rate Was 19.9 Per 100,000 Population— 
Danger Constantly Increasing 

The Department of Commerce announces 
that in the registration area in continental 
United States there were 18,871 accidental deaths 
in 1926 charged to automobiles and other motor 
vehicles (excluding motorcycles), and that the 
death rate from this cause was 17.9 per 100,000 
population, against 17 in 1925, 15.7 in 1924, 
14.9 in 1923, and 12.5 in 1922. 

It should be noted, however, that the deaths 
assigned to automobile accidents do not include 
those due to collisions of automobiles with street 
cars and with railroad trains. Therefore, as in 
1926 there were 464 deaths due to collisions of 
automobiles with street cars and 1556 due to 
collisions with railroad trains; these deaths, if 
added to the 18,871 assigned to automobile acci- 
dents, would make for the registration area a 
grand total of 20,891 deaths-due to accidents 
in which automobiles were involved and would 
raise the rate from 17.9 to 19.9 per 100,000 popu- 
lation. 

As in 1926 the registration area included only 
89.3 per cent of the total population of the 
United States, by assuming that the number 
of deaths from automobile accidents reported 
in the registration area comprises 89.8 per cent 
of the number of deaths from automobile acci- 
dents in the entire United States, it may be 
estimated that the total number of deaths in - 
that year due to accidents n which automobiles 
were involved was approx:mately 23,264. This 
total very closely approxinnites the figure given 
as an estimate by statisticans for such data at 
the beginning of this year and shows the accu- 
racy of such forecasts. 

In the 36 States for which data are available 
for the five-year period 1922 to 1926, the num- 
ber of these deaths increased from 11,187 in 
1922, to 17,321 in 1926, and the corresponding 
rates were 12.6 and 18.2. 

In the 67 cities for which similar data are 
available, the number of deaths increased from 
4891 in 1922 to 6669 in 1926, and the rate in- 
creased from 17.2 to 21.7. 

As has been frequently pointed out, uncor- 
rected figures of deaths from automobile acci- 
dents, especially in cities, may be very mislead- 
ing, because fatal accidents frequently occur 
outside city limits, though the injured are hur- 
ried to the city hospitals and so increase the 
city death rate. How important this factor may 
be is well illustrated by the figures for Camden 
and Trenton, N. J., and Wilmington, Del., which 
show that more than half of the deaths were 
due to accidents occurring outside the city. 
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Successful Automobile Dealers 


Follow Sound Business Practices 


LTHOUGH automobile manufacturing is confined to a relatively few 
centers, every city and town has its automobile distributors. Those 
worthy of the name conduct their business with good judgment and fore- 
sight. Insurance has a place in their business program. Nevertheless, it 
often happens that needed forms of protection are completely overlooked. 
Consequently, when the A£tna-izer presents the 7tna Plan to his automo- 
bile-dealer clients and prospects he is sure of their grateful interest. For they 
are quick to recognize its importance to the future welfare of their business. 


The A:tna-izer Can Supply ALL Needed forms of Protection 


The AEtna offers specialized policy forms and service features 
for automobile dealers and garage owners. It also writes all the 
other types of insurance and bonds essential to this business. 


It Certainly Pays to be an /Etna-izer! 
FETNA-IZE 


LIFE « * ACCIDENT + + HEALTH FIRE + © U&QO + + EXPLOSION 

TORNADO + + PLATE GLASS * * WATER DAMAGE «+ + SPRINKLER LEAKAGE 

OFFICE AND STORE ROBBERY + * MERCANTILE SAFE BURGLARY + + CHECK 
ALTERATION AND FORGERY » + FIDELITY BONDS 


Liability— GENERAL PUBLIC + » COMPENSATION or EMPLOYERS’ + ¢ AUTOMOBILE + + 
CONTINGENT »* * GARAGE + + ELEVATOR 


/ETNA LIFE INSURANCE COMPANY 


and affiliated companies 


ETNA CASUALTY & SURETY CO. AUTOMOBILE INSURANCE CO. 
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E. J. DONEGAN PROMOTED 





Becomes First Vice-President of 
Metropolitan Casualty 





HAS BEEN GENERAL COUNSEL 
Executive Is Specially Experienced in 
Surety Claims and Underwriting 
At a recent meeting of the board of directors, 
General Counsel Edmund J. Donegan was 
elected first vice-president of the Metropolitan 
Casualty Insurance Company, New York, ac- 
cording to an announcement made by President 
J. Scofield Rowe. Mr. Donegan has been gen- 
eral counsel for some time and has really been 
performing the duties of vice-president in addi- 
tion to handling the company’s legal business. 
Vice-President Donegan formed his first con- 
tacts with insurance as a trial ‘awyer in cas- 
ualty and surety cases. In 1915 he was ap- 





E. J. DonEGAN 


pointed attorney for the United States Fidelity 
and Guaranty, and served in that position until 
May 1, 1921, when he became its general coun- 
sel in New York. 

In 1924, the United States Fidelity and Guar- 
anty acquired control of the Metropolitan Cas- 
ualty Insurance Company and Mr. Donegan was 
elected a director of the latter and its general 
counsel, still continuing actively his represen- 
tation of the United States Fidelity and Guar- 
anty. In this multiple post he handled all legal 
details of the Metropolitan’s expansion and re- 
organization as a multiple line company. 

Though widely experienced in the handling 
of casualty claims, Mr. Donegan is perhaps bet- 
ter known in the insurance world as an author- 
ity on suretyship—including both claims and 
underwriting. He has always been particu- 
larly interested in the bankers’ blanket bond, 
and his annual lectures before the Insurance 
Society are regarded as valuable contributions 
to the subject. 

An ardent golfer, he is also one of the gov- 
ernors and the secretary of the Upper Mont- 
clair Country Club. and is a member of the In- 


surance Society, the Casualty and Surety Club, 
Insurance Federation, Bar Association, New 
York County Lawyers Association, Crescent 
Athletic Club and many other organizations. 


“Spirit of St. Louis’? Covered on Mexican 
Flight by Independence Companies 
On his recent flight from Washington to 
Mexico City, Colonel Charles A. Lindbergh 
was protected by aviation insurance. His plane 
was covered by the Independence companies 
of Philadelphia against all the risks of fire, 
accident, public liability and property damage. 
This is not the first time that the Colonel 
has insured the “Spirit of St. Louis.” On his 
hop from California to New York, preceding 
his trans-Atlantic flight, he carried insurance 
coverage, and when, after his return from 
Paris, he made an extended tour of the coun- 
try in the tterest of aviation, his plane was 
again insured. These policies also were pro- 

vided by the Independence companies. 


D. J. Wormwood to Handle New England 
for National Casualty 

Daniel J. Wormwood has been appointed New 
England manager for the National Casualty 
Company, Detroit, and will have his headquar- 
ters in the Judd building, Hartford. Until last 
week he was New England manager at Boston 
for the Norwich Union Indemnity Company 
of New York. 


G. F. Silliman Returns from Agency Trip 

G. F. Silliman, assistant secretary of the Re- 
public Casualty Company of Pittsburgh, re- 
cently visited the Vetter-Hennie Agency, O. J. 
Lange Company and A. L. Davis of Cleveland, 
and the Akron Agency, Inc., of Akron, Ohio, 
and reports enthusiastically on the company’s 
progress in that territory. 


NEW AMSTERDAM CASUALTY BUYS 
STRUCTURE 

Gets New York Site for Probable New 
Office Building 

The New Amsterdam Casualty Company, 
Baltimore, has purchased the property at 50 to 
58 John street, New York city, from the Molan 
Realty Corporation in one of the largest real 
estate transactions of the year in that territory. 
The site runs through to, and includes, 51 and 
53 Maiden lane and comprises a plot of about 
15,000 square feet with a front of nearly 100 
feet on John street and about 40 feet on Maiden 
lane. The new property adjoins the present 
New York location of the company at 60 John 
street on the south and west; the Maiden lane 
side being improved with a_ twelve-story 
building. 

The total ground area owned by the company 
in New York is now about 17,500 square feet 
and it is likely that a modern, fire resistive 
structure will be erected on the John street part 
of the property for housing the New York of- 
fice of the New Amsterdam Casualty. One of 
the most firmly established and successful com- 
panies in the business, the New Amsterdam 
Casualty, has made rapid strides forward and 
the growth of its business has been such that 
new housing facilities in the New York branch 
became imperative. 


Mutual Information Bureau Elects Officers 

The Mutual Information Bureau of Chicago 
held its annual meeting recently in that city and 
elected the following officers: H. D. Wagner, 
Employers Liability, president; George F. 
Baker, Chicago, Milwaukee & St. Paul Rail- 
road, vice-president, and Miss E. Luther, secre- 
tary and treasurer. The Mutual Information 
Bureau is supported by insurance companies 
and by railroads and other self-insurers for the 
purpose of exchanging information on fraudu- 
lent claims. 
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The Employers’ 


Liability Assurance 
Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Employers’ 


Insurance Co. 


SAMUEL APPLETON’ BUILDING 
110 Milk Street, Boston, Massachusetts 


Practically every form of Insurance 
except Life 


In the course of the average 
man’s business life he very natur- 
ally calls upon his doctor, lawyer, 
and banker for professional and 
business advice. He learns from 
experience that these men, through 
their training and _ specialized 
knowledge, are qualified to counsel 
him along those lines which are 
outside the immediate realm of 
his particular business. Probably, 
because Insurance has not always 
occupied the important place in 
business that it now does, the 
average business men does not 
turn to his insurance man in quite 
the same way that he does to his 
doctor and lawyer. But there is 
every reason why he should. The 
counsel of his insurance man in 
regard to his insurance needs is as 
important as his doctor's medical 
assistance or his lawyer's legal 
advice. 


The Employers’ Group Repre- 
sentative carefully studies your 
insurance needs in relation to 
your particular business and sug- 
gests adequate protection. He 
explains the important features of 
the recommended policies and, as 
he is willing to assume the re- 
sponsibility for the “‘insurance- 
side” of your business, he relieves 
your mind of unnecessary detail 
and worry by performing a “‘ser- 
vice that satisfies.” 


The above is the message which The Em- 
ployers’ Group is giving the insuring public 
through the media of national magazines. 

Agency connections with The Employers’ 
Group are still available for the competent 
insurance man. 
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CHICAGO SURETY ASSOCIATION 
Officers and Acquisition Cost Committee 
Elected 

Cuicaco, Itt., December 20.—J. J. Reynolds, 
Chicago manager for the New York Indemnity 
Company, was elected president of the Surety 
Underwriters Association of Chicago at the an- 
nual meeting and banquet held last week. C. C. 
Blackwell, Constitution Indemnity, was elected 
vice-president; Frank McVicar, Detroit Fidel- 
ity and Surety, treasurer, and J. W. Finch, 
Joyce and Company, re-elected secretary. 

For the combined executive and acquisition 
cost committee the following were chosen: 
Richard E. Cline, Attna Casualty, retiring presi- 
dent of the association; William H. Hansmann, 
Fidelity and Deposit; William H. L. Kress, 
Conkling, Price and Webb; Gordon Fox, New 
Amsterdam Casualty; John Maehle, American 
Surety; W. O. Schilling, United States Fidel- 
ity and Guaranty. Charles H. Burras, presi- 
dent of Joyce and Company, resigned the nom- 
ination for this committee, and the eighth mem- 
ber will be elected at a subsequent meeting of 
the association. 

The complaint committee includes: Elmer 
Anderson, American Employers; H. J. Jeffrey, 
Metropolitan Casualty, and Paul B. Welch, 
Royal Indemnity. Ninety-three fidelity and 
surety men were present at the meeting, which 
included a humorous skit satirizing the business 
of contract letting by a municipality. 





MOVES NORTHWESTERN BRANCH 
Hartford Accident and Indemnity to Lo- 
cate Division at St. Paul 
On January 2, the Northwestern branch of- 
fice of the Hartford Accident and Indemnity 
Company, which has been operating in the New 
York Life building, Minneapolis, will move to 
360 Robert street, St. Paul, and will be known 
as the St. Paul branch office of the company. 
Frank B. St. John, formerly special agent, 

will be manager. 

Mr. St. John, who has been with the Hart- 
ford Accident for the past seven years, was 
born at Pontiac, Ill., in 1892. He was edu- 
cated at St. John’s Military Academy. He saw 
service overseas in the World War in the 77th 
Division as Sergeant-Major of Combat En- 
gineers. 

He began his insurance career with the 
Western department of the Fidelity Phoenix 
Fire in Chicago. Since joining the Hartford 
Accident and Indemnity, he has served in vari- 
ous capaicties in its Western department—man- 
aging the accounting department in Chicago 
and traveling the State of Iowa as special agent 
and later Minnesota and Northern Wisconsin. 
He has been in field for the past three and a 
half years. 


*Pool’’ Is Possible 
(Concluded from page 4) 
obtained “good practice” pledges from the few 
companies now doing this business. 

President Appleton, of the Grand Jurors, 
pointed out that all the surety companies would 
stand in a much better light before the public 
if they formed such a pool as suggested and 
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thus took the stigma away from bail bond 
writings. 

Vice-President Lunt, of the Great American 
Indemnity, declared that the larger, multiple- 
line surety companies were in a sympathetic 
frame of mind and were eager to act for the 
best interests of the public as a whole provided 
such action was not counter to sound insurance 
methods or inimical to other authorized and 
solvent companies or in restraint of their just 
rights. He suggested that a conclusion might 
be reached at the coming conference with Mr. 
Tuttle. 

The question of 3 per cent as an underwrit- 
ing charge came up and Mr. Tuttle declared 
that under present conditions bail bond agents 
often demanded more than that and got it even 
though the company only received its legitimate 
2 per cent as premium for bonds. He also said 
that misstatement in a bail bond agent’s license 
or that of a bail bond broker now brought only 
revocation of the license by the insurance de- 
partment and did not result in prosecution for 
perjury against the individual. It was admitted 
at the session that judges had all the necessary 
power to regulate bail bond affairs in their sev- 
eral courts but that that power was not being 
utilized to its full and proper extent. It was 
further brought out that the situation is by no 
means peculiar to New York, but, particularly 
as it affects Federal bonds, is nationwide and is 
a matter for the concern of all surety companies 
whether they write this class of business or 
not. It was emphasized that if the companies 
did not clean up the matter of their own voli- 
tion, an aroused public opinion would be united 
against the idea of corporate suretyship and 
outside action might easily result. 

The committee of the Surety Underwriters 
Association which has the whole question un- 
der consideration held a meeting this week and 
will hold another early next week to determine 
what attitude shall be taken. The committee is 


composed of Vice-President R. M. Nugent, 
National Surety, chairman; <A. Jackson, 


superintendent of the New York bonding de- 
partment of the United States Fidelity and 
Guaranty, and Vice-President W. E. McKell, 
American Surety Company. 





A square deal—regardless of cost. 


Both to agents and the assured. 


Big men at the helm of the Repub- 
lic, who realize that straight shoot- 
ing is the only enduring foundation 
for permanent success. 


Correspondence solicited. 














GASUALIY GoMRANn? 


JOS. W. WARD 
President and General Manager 
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BAIL BOND CAMPAIGN 
President of Grand Jurors Praises The 
Spectator’s Efforts 
Robert Appleton, president of the Association 
of Grand Jurors of New York County, has 
written the following letter to THE SPECTATOR 
anent this paper’s long campaign to remedy bail 

bond evils throughout the country: 
[To THE Epitor oF THE SPECTATOR] 


As president of this Association, I want to 
heartily commend Tue Spectator for its ten- 
acious and fearless campaign to eliminate the 
causes for the existing bail bond abuses. 

During the last two years THE SPECTATOR 
has relentlessly followed up the abuses of bail 
and called attention to their effects upon the 
surety profession and the true administration 
of criminal justice. 

Again, in your issue of December 8 your 
columns, both news and editorial, forcefully 
outlined a constructive bail program which will 
help a great deal to influence the surety com- 
panies and the New York city officials to recog- 
nize the bail bond business. 

Yours very truly, 
Ropert APPLETON. 

New York, December 12. 


J. F. Connell Made Chicago Manager for 
American Casualty 

Cuicaco, ILt., December 21.—Joseph F. Con- 
nell, formerly assistant Chicago manager for 
the New York Casualty, has been appointed 
résident manager of the Chicago branch of the 
American Casualty Company of Reading, 
Penna., succeeding F. W. Green, retiring. In 
his insurance career Mr. Connell has been asso- 
ciated with O. P. Alford and Company, was 
associated with Harvey Jones in establishment 
of the Chicago branch of the Maryland Cas- 
ualty, and then when Mr. Jones became. vice- 
president of the New York Casualty, “Mr. Con- 
nell transferred to the same firm as assistant 
Chicago manager. 

He is a prominent yachtsman and is a mem- 
ber of the Midway Athletic Club of Chicago. 


New York General Brokers’ Association 
Elects Officers 

The General Brokers Association of the Me- 
tropolitan District, New York, held its annual 
meeting last week and elected the following of- 
ficers: President, B. M. Edgerton; vice-presi- 
dents, George W. Cornell, Harry Broadman; 
George A. Kuhirt, Bernard E. Frank and Julius 
Margolias; secretary, Julius Wolf; treasurer, 
Phoebe R. Marks. The new board of directors 
was elected as follows: William J. McLaren, 
J. S. Hirsh, Charles A. Rogers, S. N. Schwartz, 
Harry Gilmore and Maurice Denzer. 


Northeastern Surety Increases Capital 

Shareholders of the Northeastern Surety 
Company, New York, have voted to increase the 
capital of that company from 2500 to 500 shares 
of stock of $100 par value. All the new stock 
has been subscribed for by the shareholders 
and payment for subscriptions is being made. 
The capital and surplus of the company, fol- 
lowing the increase, stands at $675,000, no addi- 
tion having been made to surplus. 
The increase in capital was voted in con- 


nection with the contemplated entry of the 
company into the field of casualty insurance. 
Application has been made to the State Insur- 
ance Department, it is announced, to grant 
casualty powers to the company and to permit 
it to write casualty insurance, in addition to the 
fidelity, surety, judicial, contract and guar- 
anty lines not handled. The company started 
business in July of this year and the increase 
of more than 100 per cent in its capital within 
less than six months is believed to establish 
a record in this field. 





MID-WINTER MEETING 

Health and Accident Underwriters to 

Gather in Chicago 

Harold R. Gordon, executive secretary of 
the Health and Accident Underwriters Confer- 
ence, has sent out an announcement to the effect 
that the mid-winter meeting of the organization 
will be held at the Stevens hotel, Chicago, on 
March 13 and 14. 

Program arrangements are now being con- 
sidered under the chairmanship of C. O. Pauley, 
of the Great Northern Life; while entertainment 
facilities will be under the direction of T. M. 
(Ted) Simmons, of the Pan-American Life. 
Members are urged to make hotel reservations 
at an early date. 


Fitzgerald Bill Again to Come Before 
Congress 

WasHIncTon, D. C., December 20.—Work- 
men’s compensation for the District of Co- 
lumbia will again be prominently before Con- 
gress during the session just begun, Represen- 
tative Fitzgerald of Ohio having reintroduced 
the bill which has been the cause of bitter 
opposition for several sessions past. 

The legislation provides for compulsory in- 
surance for death and compensation for injury 
of persons employed in the District, the United 
States Employees Compensation Commission 
being charged with administration of the meas- 
ure, in which, also, the Ohio Congressman has 
sought to include the “State fund” feature. 

As in the past, the opposition to the bill will 
be led by Representative Underhill of Massa- 
chusets, who has been consistently against the 
State fund practice. 


Globe Indemnity’s Premiums Since 
Organization 

In a table printed in THE SpecratTor on No- 
vember 24, last, a typographical error was made 
in the amount of premiums since organization 
of the Globe Indemnity Company, Newark, 
whereby the letter was substituted for the fig- 
ure 1. The amount of the premiums since or- 
ganization should have been given as $144,466,- 
558. The losses paid since organization were 
$57,555,206, so that the loss ratio was 39.8 per 
cent. 


Pennsylvania Schedule Effective January 1 

The new schedule of workmen’s compensa- 
tion rates in Pennsylvania will become effective 
on January 1. Weekly indemnity will be in- 
creased from 60 to 65 per cent of wages in dis- 
ability cases. 


‘“*FREE”’ INSURANCE 





Casualty Companies to Report on Un- 
collected Earned Premiums 





NEW YORK CITY INVOLVED 





Fidelity and Surety and Accident and 
Health Lines Excepted 
Following an announcement last week that 
James A. Beha, Superintendent of Insurance 
of New York, would require (from all com- 
panies doing casualty business in that State) 
the filing of sworn monthly reports concerning 
collected premiums in New York city as a step 
toward eliminating the “free insurance” evil, 
the National Bureau of Casualty and Surety Un- 

derwriters has sent out this notice: 


By order of the Hon. James A. Beha, Super- 
intendent of Insurance, the casualty companies 
operating in New York city are now directed 
to co-operate with the existing Centra! Bureau, 
fire insurance division, for the purpose of re- 
porting through the Bureau uncollected earned 
premiums on casualty policies and binders can- 
celed, either by the assured or the company. 
This reporting system is applicable to all lines 
of casualty insurance placed by New York 
city brokers but does not apply to accident and 
health insurance nor to the fidelity and surety 
business. 

This is to notify you that the casualty com- 
panies will be required by this order to set up 
earned premium for every policy or binder 
canceled by the assured or the company for the 
time such policy or binder is in farce even 
though it be for only one day and that through 
the Central Bureau the casualty companies will 
on April 10, 1928, report all uncollected earned 
premiums on such policies or binders as are can- 
celed on and after December 20, 1927. 

You are undoubtedly familiar with this prac- 
tice as it has been followed for several months 
by the fire insurance companies and know that 
when these reports are received at the Central 
Bureau the uncollected earned premium items 
ar posted in records kept for each company, each 
broker and each assured. This reporting sys- 
tem has been inaugurated to eliminate the gen- 
eral wastage brought about by submitting to 
companies orders which are subsequently found 
to have been unauthorized by the assured. It 
is anticipated that this practice and its attend- 
ant evil “free insurance,” will be minimized 
for the future. The casualty companies will 
have no alterative but to report every uncol- 
lected earned premium item. 

In the letter sent by Superintendent Beha 
to the casualty and surety companies the re- 
quested information was specified in the fol- 
lowing paragraph: 

For the present the desired data will be re- 
quired as regards the following classes of busi- 
ness: Workmen’s compensation, plate glass, 
burglary, steam boiler and mechanical lines, 
automobile (liability, property damage and col- 
lision), miscellaneous public liability, property 
damage and collision (teams, elevator, O. L. & 
T., manufacturers and contractors) as written 
within the limits of Greater New York only. 
For the present no reports will be required of 
uncollected earned premiums on fidelity and 
surety or accident and health business. 

Under the new arrangement, the casualty 
companies will report on uncollected earned New 
York city premiums in conformity with the 
methods of the fire insurance companies now 
handling this information through the Central 
Bureau. 
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THREE-QUARTER 
BILLION MARK 


The Bankers Life Company 
total of legal reserve life in- 
surance in force on June 30, 


1927, was $766,00,000. 


This is a gain of $50,000,000 
for the first six months of the 
year. 


The total as of June 30, 1927, 


is nearly four times as great 


as the total at the end of 
1918. 





BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 
Established 1879 Des Moines, Iowa 








= 
An Agency Company 


OUR success as an insurance 

man depends to a great extent 
on the co-operation of the Home 
Office. Prompt settlement of 
claims and a liberal underwriting 
policy are essential from your 
standpoint. 


The United States Fidelity and 
Guaranty Company recognizes that 
a satisfied policyholder is one of 
your strongest assets. This is an- 
other reason why we have come to 
be known as an agency company. 


United States Fidelity 
and Guaranty 
Company 


Home Office: Baltimore, Maryland 





$155,000,000 Paid in Claims in 30 Years 
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THe men who direct the destinies of an 
institution are as important an indication 
of its strength as are the figures of its financial 
statement. 


BOARD OF DIRECTORS 
F. A. CHAMBERLAIN B. F. NELSON 
Chmn. Ex. Com. First National Bank President Hennepin Paper Co. 
E. W. DECKER re 
president Northwestern Nat'l Bank — Ee ie Co 
C. T. JAFFRAY wa ripe 
President “Soo” Railway T. F. WALLACE 
THEODORE WOLD Sec'y-Treas. Farmers & Mechs 
Vice President 1 saaaaaa National Savings Bank 
n 


; O. J. ARNOLD 
Prest. jE Re parte, Co. President Northwestern National Life 


NORTHWESTERN NATIONAL 


LIFE INSURANCE COMPANY 
Minneapolis,Minn. 

















THE APPLETON LIBRARY ON 


LIFE INSURANCE 
ITS ECONOMIC AND SOCIAL RELATIONS 


Edited by 


SOLOMON S. HUEBNER, Professor of Insurance and 
Commerce, Wharton School of Finance and Commerce 


THE ECONOMICS OF LIFE INSURANCE [Now ready] 


By Solomon S. Huebner. Explains the creative functions of life insurance 
to the premium- payer and the application of its economic principles to 
business and family affairs. 


WILLS, TRUSTS AND ESTATES [In press] 


By James L. Madden. Contains information not only serviceable to life 
underwriters and their clients, but of value to banks, trust companies 
and legal advisers. 


TAXATION [Now ready] 


By Harry J.Loman. A valuable work for insurance officials, accountants, 
teachers and students; also to those selling life insurance for tax purposes. 


SAVING, CREDIT AND INVESTMENT [In press] 


By S. S. Huebner and James L. Madden. This volume will be found of 
service by lawyers, bankers and trustees, as well as by life insurance officials 
and salesmen. 


THE LAW OF SALESMANSHIP [Now ready] 


By E. Paul Huttinger. Covers the more important court decisions dealing 
with the subject of agency, presented in a non-technical way. 


EDUCATION AND PHILANTHROPY [In press] 


By John Alford Stevenson. Those interested in social work A philan- 
thropies can obtain helpful information and ideas from this boo 


THE SOCIOLOGY OF LIFE INSURANCE [In sae 


By Edward A. Woods. Explains the bearin ng of life insurance on that 
important division of social science dealing with social progress. 


PRICE, each volume, $2.50 


THE SPECTATOR COMPANY 
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UNDERWRITING RESULTS FOR FOUR YEARS 


Property Insurance Portion of Casualty Insurance Shows Reduced 
Loss and Acquisition Ratios 


In this issue of the Monthly Bulletin there is Underwriting Results of Stock Casualty, Surety and Miscellaneous Insurance 
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oses. — following in the order named. Of the See Automobile Property _— pie ad : 
i ; 1926 40,149,434 095, 50. 175, 9 10,956,67 7. 4,548,48 11.3 
eading classes steam boiler had the best loss 1896 33,875,277 16676106 49.2 4301321 12.7 91684527 28.6 3898101 11.5 
id of ratio as well as the lowest adjustment expense 1924 27,795,202 6 ae 793 52.4 oe on 13.1 7/887, 1674 28.4 3,154,410 11.3 
cials ratio. Property damage had the lowest ratio in 1928 21,054,368 12,055 ; 6,156,41 29.2 2,414,720 11.5 
Saces BSS os. Ae Cite 
cutomobile property damage had the most fa, 2238 1ggugage Szsadee co. “rege” 9-8" agen m0 Lyssa 1g 
* automobile property damage a the most ta- 1925 ,484, 5,é ’ 5. 52 ’ ’ . , ¥ . 
aling on 8 ; 1924 8'913,672 4,925,887 55.3 772,315 8.6 2'323,185 26.1 879;108 9.8 
vorable underwriting expense ratio. 1923 8,148,671 4,067,764 49.9 714,224 = 8.7 2'041,005 25.0 862,401 10.6 
In the matter of underwriting profit and loss Property Damage and Collision Other Than 7 amg 
ilan- {f ratios we find, taking the individual lines, that 1926 1,690,759 73.068 = i Are 11. 5 pn 33 33.2 182,518 12.0 
. ; ge 1925 1,476,706 52,4: ‘ 49, 1 
fidelity showed an underwriting loss of 14 4994 1'655'848 ©—«-942'733 «56.9 138415 8.3 395,730 23.9 179.211 10.8 
per cent; surety and underwriting profit of 13.5 1923 2, 140, 348 514,308 24.0 99,230 4.6 238,514 11.1 116, 5.4 
that per cent; plate glass and underwriting profit of ae PR ) Stock ; m v 
5 . + «1926 1,136,022 710, ‘ ‘47 : 428,633 7.7 137,321 12.1 
ng Seoht of 77 en cent seiko et as arate sabes 8 game 30 Saas BL Hel ome 82 
in rohit of 7. er cent; sprinkler an under- 1924 . 4 : : 40,65 ° 
ge P > §P : 1923 942'834 655,068 69.5 .« 24,596 2.6 200/939 21.3 124'648 13.2 
writing loss of .5 per cent; steam boiler an un- 
derwriting profi ; : i Credit 
RK ee ee of 3.7 per cent; engine and 1926 4,695,905 1,898,024 40.4 281,398 6.0 1,383,355 29.4 710,622 15.1 
machinery an underwriting loss of 14.8 per cent; 1925 4.412075 1,521,826 34.5 234,092 5.3 1,353,098 30.7 735,955 16.7 
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automobile property damage an underwriting 
loss of 1.6 per cent (slightly more favorable 
than in 1925); automobile collision an under- 
writing loss of 7.9 per cent, as against a loss of 
3.9 per cent in 1925; property damage and col- 
lision other than automobile, a profit of 4.4 per 
cent, not appreciably different from, last year’s 
figure; livestock an underwriting loss of 14.6 
per cent; credit underwriting a profit of 9.1 per 
cent; workmen’s collective a profit of 7.7 per 
cent; check forgery an underwriting profit of 
9.9 per cent, and automobile fire and theft an 
underwriting loss of 29.7 per cent. 

The aggregate transactions for the combined 
seventeen classes resulted in an underwriting 
profit of 5 per cent, a trifle better than the 1925 
aggregate ratio with 4.2 per cent. A comparison 
with these results and the results of personal 
insurance, which were published in the Novem- 
ber issue of the Casualty and Surety Monthly 
Bulletin, property lines to be more 
profitable, as the aggregate underwriting ratio 
for personal lines in 1926 was a loss of 2.5 per 
cent. 


shows the 


UNDERWRITING RESULTS FOR FOUR YEARS—Continued 


1924 3,928,125 1,542,365 39.3 158,016 4.0 1,184,266 30.1 680,485 17.3 
1923 3,411,594 635,116 18.6 131,851 3.8 1,062,112 31.1 672,427 19.7 
Workmen’s Collective 
1926 h30,505 17,828 58.5 197 6 6,459 21.2 3,671 12.0 
1925 a2,617 1,756 67.1 50 1.9 481 18.4 363 13.9 
1924 al9,412 11,756 60.6 25 1 3,612 18.6 1,707 8.8 
1923 a46,175 22’ 744 49.3 167 3 10,161 22.0 4,580 9.9 
Check Forgery 
1926 17,900 3,531 19.7 300 | eG 6,713 37.5 5,596 31.2 
1925 27,905 2,957 10.6 39 Bt 5,589 20.0 5,619 20.1 
1924 8,804 316 3.5 7 .07 5,245 59.6 1,806 20.5 
1923 2,797 17 6 20 Bo 2,371 84.8 8 47.9 
Sprinkler and Credit 
1926 12,412 7,482 60.3 385 3.1 7,183 57.9 786 6.3 
seasehicnaee Mail 
1926 765 stereos ae oie 77 10.1 esc écatet 
Automobile Fire and Theft 
1926 41,811 4,406 10.5 2,263 5.4 24,797 59.3 22,839 54.5 

Totals ig 
1926 §=©.199, 126,751 79,291,294 39.8 14,502,600 7.3 62,214,730 31.2 33,259,798 16.7 
1925 182,291,822 72,751,503 39.9 12,231,853 6.7 59,312,881 32.5 30,519,254 16.7 
1924 169,255,668 73,653,860 43.5 10,249,810 6.0 52,835,961 31.2 27,358,612 16.2 
1923 137,743,489 58,701,367 42.6 7,767,463 5.6 45,622,387 33.1 23,963,248 17.4 


t Includes the combined fidelity and surety business of companies which do not segregate same. 


a Does not include the Workmen’s Collective business of the London Guarantee & Accident. 


accident. 


b Large 


discrepancy in 1923 due to the fact that in the 1924 totals 


cluded while in 1923 it was omitted. 


Same is included with 


the business of the Hartford Steam Boiler is in- 


GROSS AND NET PREMIUMS WRITTEN AND REINSURANCES IN 1926 WITH PREMIUMS IN FORCE, UNEARNED PRE- 
MIUMS AND APPROPRIATE RATIOS 


Name and Location of Company 


Aetna Casualty and Surety, Hartford.................... 
Aetna Life (Accident & Liability Dept.), Hartford......... 
American-Credit Indemnity, St. Louis.................... 
I Eo: 
ee RL: ree 
Rees A OMOMIET. DIOW WORK 6 o.oo co siuin 0 sins 0 0 secre ved see 
CEN COMMNERIES: PNCORTE. 6 oo. occ ccteccccccceccce 
Continental Casualty, Chicago.......sccoscscsccccsecccces 
Detroit Fidelity and Surety, Detroit . ye A ae HR ee an ee 


Eagle Indemnity, WO POEs i occtonesy» SP ee ee ee 
Employers’ Indemnity, Kansas City. | ee eee ae Eee 


Employers’ Liability, London... ..........0.0.04. 
European General Reinsurance, London . 


Fidelity and Casualty, New REN REP ees ee cn 
Fidelity Se EINE BRPUOMEIINID , 6.5 06.0.6 d:0 0 0 0.010 0 Wore sie sees 
asualty, aia Gs Win ie 5k eae arb 8's Kb We 
General Accident, Fire and Life, Perth................0.4- 


Fidelity Union 


General Reinsurance, New York. 


Georgia Casualty, Atlanta...... Dee etes ew hin owls Ss wis oea'e 


ii NIE REINER 5a 5 isbn os po 5945 60.00.4506 
Hartford Accident and Indemnity, Ee ere 
Hartford Steam Boiler and Inspection, Hartford........... 
ee EE NEN nos cin wiglae bac-os Sasso pb oes 66 
Indemnity Insurance Co. of North America, Philadelphia. . . 
Independence Indemnity, Philadelphia. ................4. 
London & Lancashire Indemnity, Hartford................ 
London Guarantee and Accident, London...............-. 
Maryland Casualty, Baltimore. ............cceceeeeseves 
Massachusetts Bonding and Insurance Boston............. 


Massachusetts Protective, Worcester............0 cee eeeee 
Metropolitan Casualty, New aE a ek an Wi Sukis S508 we 
Metropolitan Life (Accident Branch), New York.......... 
National Life and Accident, (Accident Branch), Nashville... 
National Surety, New York Seid ds ativta Mipkas Wiha -k echiatin ava is 5, 6.5 SikZb~ 0.6 


New Amsterdam Casualty, Baltimore................445 


SE ESS Bi Oe 

ier Sere MEEINE, TUOCUT WORK. oc ccc wegececesvcescees 
Norwich Union Indemnity, New York................005- 
Ocean Accident and Guarantee, London...............04- 


Pacific Mutual Life (Accident Branch), Los Angeles........ 
eh, MERE SIO WANE, oc vacwesccesvccesesevees 
SO) DUMNIETE, DIOUE WEI. oss cveciccecsceccscecccesene 
Royal Indemnity, SST APE SE 
Southern Surety, TS Lae ates OR a a 
i rere MMERURE 01a Cn s6.60'0,8 644 020.600.0000 60-0 
Sun Indemnity, SESE le ane a erm 
Travelers Indemnity, Hartford. ............ceeeeeceeeees 
"eambers Enampance, FArtiand .. oo 6c ccc Ve wsecscccccecces 
Union Indemnity, Rape MMARABS 02 8 ao Ch cass ons oases 


United States Casualty, New York....... eedes comecseeecis 
United States Fidelity and Guaranty, Baltimore........... 
Zurich General Accident and Liability, Zurich............. 


Totals (52 Companies)......... Sg Nalolwiaiwik oars stnekwke 














26 





Gross Ratio Ratio 
Premiums Ratio of Prem. of Net of Total 
Written Rein- Reinsurances Net Net in Force Total Une. Prem. 
and Re- surances, to Premiums Premiums to Net Unearned to Net 
newed 1926 Premiums Written in Force Pre. Writ. Premiums Prem Writ. 
$ $ Te $ To 70 
sue 24,709,189 1,710,080 6.9 17,335,620 20,171,658 116.4 10,362,688 59.8 
ods 39,854,394 477,960 1.2 31,870,010 23,204,698 72.8 11,057,919 34.7 
ard 2,627,864 3,083 oa 2,287,519 2,235,480 97.7 1,191,050 52.1 
nae 2,985,244 389,968 13.1 1,860,304 1,519,991 81.7 778,675 41.9 
ae 13,344,965 1,884,472 14.1 9, 340,190 12,303,283 131.7 6,477,530 69.3 
as 9,077,833 412,731 4.5 5,954,862 5,501,053 2.4 2,774,458 46.6 
ex 15,492,811 441,294 2.8 10,592,290 8,440,879 79.6 4,273,958 40.3 
dace 18,230,707 707,645 3.9 13,306,750 11,576,300 87.0 5, 834,180 43.9 
ies 1,855,691 213,472 11.5 1,399,931 1,457,531 104.1 856, 738 §©61.2 
jae 4,418,821 485,843 11.0 2,900,562 2,582,113 89.0 1,279,487 44.1 
ar 4,542,307 95,446 a4 3,937,351 2,765,551 70.2 1,226,675 31.1 
30,251,586 612,368 2.0 24,505,525 19,796,366 80.8 9,879,314 40.3 
8,500,244 12,775 Eb 6,607,857 7'393,560 111.9 3,796,586 57.4 
ne 34,992,803 1,918,356 5.5 24,131,078 24,339,151 100.9 12,186,104 50.5 
jee 17,551,030 3,021,012 17.2 12,092,177 13,832,069 114.3 7,387,195 61.1 
on 1,537,516 18,520 1.2 1,259,015 772,020 61.3 386,300 30.6 
am 20,236,698 323,755 1.6 15,599,240 11,302,964 72.4 5, 704, 147 36.6 
owe 6,612,995 582,021 8.8 5,168,553 4,448,631 86.1 2,076,603 40.2 
one 4,295,164 102,013 2.4 3,033,339 2,248,472 74.1 1,130,296 37.3 
cae 28,489,467 1,727,767 6.1 21,581,943 18,240,427 84.5 8,795,636 40.8 
aie 32, 384) 361 1,354,995 4.2 26,317,191 22,739,657 86.4 10, 711,091 40.7 
. 6,761,146 192,383 2.8 5,213,584 13,432,437 257.6 7,318,479 140.4 
aoe 2,906,281 21,439 By. 2,172,929 1,879,082 86.5 937,477 43.1 
ins 19, "907, 761 631,716 3.2 13,613,134 11,397,911 83.8 5,812,970 42.7 
_— 10, 971,266 601,249 5.5 8,415,476 6,707,756 79.7 3,365,229 40.0 
Ht 4,248,489 210,802 4.9 2,982'514 2'963,247 99.4 1,500,367 50.3 
aie 15,928,604 631,288 3.9 11,653,515 8,655,593 74.3 4,184,130 35.9 
ek 39,823,288 1,995,947 5.0 « 30,011,702 25,895,193 86.3 13,272,889 44.2 
nnn 10, 697, 228 540,136 5.0 8,338,921 6,467,408 77.5 3, 207,918 38.5 
inte 6,505,844 = = ..rcece wae 6,492,595 2,024,735 31.2 1,455,608 22.4 
me 15,320,300 1,867,858 12.2 10,334,277 8,933,300 86.5 4,550,135 44.0 
au 7,080;100 q§  seorerve ‘axe 6,601,128 2,509,519 38.0 1,257,184 19.0 
— 8,972,588 1,736 .02 8,950,052 171,512 1.9 343,116 3.8 
06% 26,986,195 3,238,654 12.0 17,309,038 21,624,195 124.9 10,911,075 63.0 
17,878,590 591,816 3.3 13,227,657 11,351,112 85.8 5,700,170 43.1 
a% 3,005,312 330,639 11.0 1,834,931 1,815,901 99.0 17,140 50.0 
urs 8,803,725 360,411 4.1 ss 4,789,152 86.3 2,277,964 41.1 
cow 4,628,820 83,637 1.8 3,183,409 2,660,280 83.6 1,349,914 42.4 
Khe 22,756,095 417,212 1.8 16 36 65,172 12,983,469 79.3 6,540,534 40.0 
we 6,824,765 183,422 2.7 5,757,295 5,195,199 90.2 2,602,367 45.2 
‘ae 3,403,004 86,180 2.5 2,478,831 055,224 82.9 1,048,209 42.3 
che 7,141,854 324,918 4.5 5,120,798 5,088,936 99.4 2,548,711 49.8 
tng 22,112,333 2,221,959 10.0 15,001,135 13,226,456 88.1 6,614,912 44.1 
iain 10,188,774 388,035 3.8 8,831,584 6,680,331 75.6 3,368,625 38.1 
ne 22,504,225 1,093,353 4.8 16,895,511 13,850,015 82.0 7,108,990 42.1 
ces 2,836,469 182,015 6.4 1,884,213 1,830,272 97.1 907,100 48.1 
ee 17,503,494 157,972 9 12°837'312 15,430,419 120.2 7,747,993 60.3 
ae 70,749,572 361,213 ‘5 59,121,644 39,474,506 66.8 19,115,749 32.3 
ey: 13,054,576 824; 211 6.3 9,200,524 8,178,341 88.9 4,103,274 44.6 
ee 12,716,788 361,260 2.8 8,487,438 6,846,265 80.6 3,294,668 38.8 
eb 51,269,526 4,725,197 9.2 37,583,191 31,619,181 84.1 16,205,049 43.1 
roe 14,991,155 166,369 yA | 12,447,351 8,206,481 65.9 4,074,288 32.7 
— 810,474,923 39,288,603 4.8 608,976,921 520,815,282 85.5 261,808,864 43.0 
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AMERICAN GUARANTY COMPANY 
Columbus, Ohio 

J. B. Coambs and Associates Buy Company 

Ninety-nine per cent of the stock of the 
American Guaranty Company of Columbus, 
Ohio, has been acquired by J. B. Coambs and 
associates of Chicago, and the company will 
henceforth be under the management of the 
Smith-Lawson-Coambs Company. J. B. Coambs 
has been elected president of the company, but 
W. B. Cotton, vice-president of the American 
Guaranty; W. S. Lynch, secretary; H. A. Wil- 
liams, superintendents of agents, and R. E. 
Bothwell, superintendent of clzims, will be re- 
tained on the official staff. 


The American Guaranty Company was or- 
ganized in 1912 by John L. Hamilton and was 
originally known as the Equitable Casualty and 
Bank Depositors Guarantee Company and was 
controlled by the Equitable Securities Company. 
The control was sold in 1913 to P. A. Peterson, 
who died in June, 1927. It is from his widow 
that the Coambs group have purchased their 
stock. 

As of December 31, 1926, the American Guar- 
anty had assets of $55,467, with a paid-in capi- 
tal of $215,000 and surplus of ‘$136,277. It had 
a premium income of $277,403. It writes full 
coverage automobile, plate glass, fidelity and 
surety lines and operates in Ohio, Indiana and 
West Virginia. 

It is expected that under the Smith-Lawson- 
Coambs management, the American Guaranty 
Company will enlarge its scope of operations 
and increase its capital and surplus. 


COMMERCIAL CASUALTY INSURANCE 
COMPANY 
Newark, N. J. 

Directors Propose to Double Capital 

The board of directors of the Commercial 
Casualty Insurance Company of Newark, N. 
J., recently voted to double the company’s cap- 
ital. A meeting of the stockholders to vote 
on the proposal is called for January 18. 


The capital stock of the company is now 
$2,500,000, so that if the increase is effected the 
company will be capitalized at $5,000,000. The 
recommendation of the directors calls for the 
issuance of adidtional stock at $20 per share. 

The Commercial Casualty’s premium income 
for 1926 was close to $11,000,000 and it is ex- 
pected that this year’s premium income will 
exceed this mark by over a million dollars. 
Admitted assets at the close of 1926 were $13,- 
710,848. 


COMMONWEALTH ACCIDENT INSUR- 
ANCE COMPANY 
Little Rock, Ark. 
Stipulated Premium Company Insolvent 
The Commonwealth Accident Insurance 


Company of Little Rock, Ark., and its asso- 


ciated company, the Commonwealth Life, have 
been declared insolvent and their books turned 
over to the attorney general for liquidation. 
The accident company, a stipulated premium 
company, was organized only a year ago. Its 
president was S. R. Thomas and W. A. McCal- 


lum was treasurer. 


S. L. White was appointed receiver by the 
Chancery Court. 


NORTHEASTERN SURETY COMPANY 
New York, N. Y. 


New Company Increases Capital 


The Northeastern Surety Company, New 
York, notice of which appeared in the Casualty 
and Surety Monthly Bulletin for August, is 
to increase its capital stock from 2500 to 5500 
shares of stock, $100 par value. The issue has 
been approved and entirely subscribed for by 
the stockholders of the company. 


With this increase, the capital of the North- 
eastern stands at $550,000; the surplus remains 
at $125,000. 


With increased resources, the company intends 
to enlarge its scope of operations. An applica- 
tion has been made to the State Insurance De- 
partment for authorization to write casualty 
lines in addition to the fidelity, surety, judicial, 
contract and guaranty lines now handled. 


The officers of the Northeastern Surety are: 
Charles G. Bond, president; Frank Cohen, vice- 
president; Edward G. Griffin, secretary, and 
Myer Boskey, treasurer. 


PREFERRED AUTOMOBILE INSURANCE 
COMPANY 
Grand Rapids, Mich. 
Reciprocal Changes to Stock Basis 

The latest reciprocal organization to be con- 
verted to the stock form is the Preferred Auto- 
mobile Insurance Exchange of Grand Rapids, 
Mich., which will, in the future, be known as 
the Preferred Automobile Insurance Company. 
Articles of incorporation for the formation of 
a stock carrier have been filed by the Preferred 
Automobile Underwriters Company, attorney- 
in-fact for the reciprocal. The new company, 
through a reinsurance contract, will take over 
all the reciprocal’s business and henceforth write 
automobile lines under the stock company plan. 
Capital stock of the company will be $200,000. 


The reciprocal, in 1926, had a premium in- 
come of $169,000 and admitted assets of $150,- 
000. It was organized in 1921. 


Incorporators of the company are: Frank 
S. Gould, E. D. Congers, Harry E. Rogers, 
John D. MacNaughton, Harry Rason, Rich- 
ard R. Bean and Elmer R. Beers. 
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REPUBLIC CASUALTY AND SURETY 
COMPANY 


St. Leuis, Mo. 
Buys Two Mutual Companies 


The Republic Casualty and Surety Company 
of St. Louis, Mo., has purchased and will merge 
two Indiana mutual automobile insurance com- 
panies. These are the Bankers Mutual Auto- 
mobile Insurance Company of Fort Wayne, 
Ind., and the Hoosier Mutual of Princeton, Ind. 
Only recently the Republic Casualty and Surety 
acquired the Globe Mutual Insurance Company 
of Fort Wayne. 


The Bankers Mutual Automobile has been do- 
ing business since 1921 and writes full cover- 
age automobile insurance. In 1926 it had a 
premium income of $160,000, assets of $120,000 
and a net surplus of $16,000. Ernest W. Cook, 
the president, and Elmer B. Lohman, treasurer 
and manager, will become eonnected with the 
Republic and Surety. 


The Hoosier Mutual Insurance Company of 
Princeton, Ind., which was organized in 1919, 
had a premium income in 1926 of about $117,- 
000. Its assets were $65,516 and it had a sur- 
plus of $2407. Two of its officers, S. R. Cun- 
ningham, the president, and R. W. Reinhart, 
secretary, will become affiliated with the Re- 
public Casualty and Surety. 


Greatly strengthened in resources and per- 
sonnel, the Republic Casualty and Surety plans 
to enlarge its scope of operations in 1928. 


SEABOARD SURETY COMPANY 
New York, N. Y. 


New York Bankers Purchase Stock 


Rutter & Co., New York bankers, have paid 
cash for 10,000 shares of the Seaboard Surety 
Company, an account of which was printed in 
the Casualty and Surety Monthly Bulletin for 
November, and will soon offer the issue to the 
public. 


The Seaboard has applied to the New York 
State Insurance Department for a license. New 
England, New Jersey, New York and Pennsyl- 
vania will comprise the territory in which the 
company plans to operate. The company has a 
paid-in capital of $1,000,000 and a surplus of 
like amount. 


AMERICAN SURETY COMPANY 
New York, N. Y. 

Report on Examination by the New York 
Insurance Department as of December 
31, 1926; Dated October 15, 1927 
Reprinted Here in Part 
HIstTory 
This company was incorporated April 14, 
1884, in conformity with several acts of the 
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Legislature of the State of New York with an 
original authorized capital of $500,000. The 
capital has been increased as shown by the fol- 





lowing table: 

sn ae capital.............++000- $500,000 

Increase in July, 1887............ 500,000 

Increase in October, 1892........... 1,000,000 
TIS BONN EM. 6.0 6.0.50 cocecee $500,000 

Increase in August, 1895............ 500,000 ' 
Surplus paid in. ...... 20s... 500,000 * 

Increase in December, 1912......... 2,500,000 

Capital December 31, 1926.......... $5,000,000 

Contsibuted Sunpls...............- $1,000,000 


Dividends have been paid since the date of the 
last examination, December 31, 1923, as fol- 
lows: 


Year Regular Extra Total 
cS <S.c0 yw ssa wiensse@ 12% 12% 
ANE Sane 12% 3% 15% 
Pe iadisinlbsbieivicinieecasiaen 16% 3% 18% 


The total cash dividends paid since organiza- 
tion amount to $14,737,500. 


The company is authorized by its charter to 
write policies covering accident, health, liability, 
compensation, fidelity, surety, burglary, theft, 
forgery, glass, steam boiler, engine and ma- 
chinery, live stock, automobile, aircraft, sprink- 
ler leakage, and elevator insurance as defined 
in Article II of the Insurance Law. To the 
date of this examination the company limited 
its writings to fidelity, surety, burglary and 
theft risks. However, in 1927 it began to write 
plate glass insurance. 


OPERATION 

The company was qualified, as of December 
31, 1926, to do business in every State of the 
United States including the District of Colum- 
bia; also the Canal Zone, Alaska, Hawaii, 
Porto Rico and the Province of Ontario. It 
maintains forty-two branch offices and two ser- 
vice stations, all of which operate on a straight 
salary basis. The salaries of all clerks at the 
branch offices are paid by the company as are 
the rents. There are also thirty-eight in- 
spectors assigned to the home office and branch 
offices. 

Branch managers and agents have limited au- 
thority as to underwriting, all large risks being 
passed upon by the’underwriting committee and 
executive officers at the home office. They may 
also settle burglary claims, automobile em- 
bezzlement and confiscation losses not exceed- 
ing $500. All other claims are adjusted by the 
home office. 

There are approximately 15,000 agents under 
the supervision of the branch managers. 


FINANCIAL STATEMENT 
A statement of the income and disbursements 
from January 1, 1926, to December 31, 1926, and 
the assets and liabilities, as of the latter date, is 
shown as follows: 


INCOME 
Net premiums written: 
peaeety. er Ro seas easusik Wi iasdcatare sein $4,517,845 
ics ag esas 5 5.0 05540 vale 3,892'395 
Burglary and theft............... 929,949 
Total net premiums.......... $9,340,190 
eS Se ere $366,278 
Dividends on stocks................ 13,431 
Interest on bank deposits........... 20,093 
Interest on premiums............... 3,736 
Testereat Git GRIVASS. «oo voc i ccc voce 5,532 
ea are ree 1,058,147 
Total interest dividends and rents........ 1,467,220 


Unclaimed balances barred by statute.......... 333 


Increase in unapplied premium payments....... 4,268 
ee Se ee ee 500 
i ear a $10,812,316 
Ledger assets December 31, 1925............... 18,711 ,25z 
ER RULES Sen ei iim gre $29,523,764 
DISBURSEMENTS 
Net amount paid for losses: 
PRONG 5 occ bau pa suatenocaveswels $1,488,182 
GI, oc <5 caine kdemas £210 nsaoene w 539,783 
Sane PPR 5.0 60 5.0 5 Becta se 302. 736 
RE Ce rr aa ee ERECT $2,330,702 
Invest gation and ad,ustment of claims: 
skews sins Secon ssdsranticn $635,587 
EE ts ac lw ecse ens Scenes 657,813 
ein NO IIE isis 56 ciatieniee ove 162,724 
Total commissions or brokerage.......... 1,456,125 
Salaries, Fees, Taxes and other expenses.... 4,866,709 
Total Gisbersemnents..... oc ccccssccoseses $9,236,41 
Balance, ledger assets December 31, 1926....... $20,287,347 


LEDGER ASSETS . 

Bock: valiant OL rN IIs io.o 66.5s ccc 0080-660 s 5 
BOOS FEN ioc Vie Nidivinis o u'0'6's sinned 0-00 8c 
Ra I 6.6 ie Flas Hstse 6 ore 9 ose o0'e 


CN od oon ts wee Sree ew ow ilea sbaicde ee 4,0. 
Deposits in banks and trust companies: 
PEER GI «. sin 0c db Oded aaoseeNed cere esse 305,280 
MMIII o's sreunetds basis cai asd < cca acces o> 789,155 


Premiums in course of collection: 
On policies effective October 1, 1926 or after... 











On policies effective prior to October 1, 1926... 554,148 
Motor Vehicle Bonding Companies fund........ ,403 
TRSMAUERTICR. TOOTING Ss 5 555.05 sic ccseseveeses 135,260 

TORRY MOE BIIIG  c 0s o's v0 scence Svein dere $20,287,347 
Non LEDGER ASSETS 
Interest accrued on bonds........... $91,691 
ere eter Sara rrr re 650 
Market value of real estate over book 

EPA Cre COP ere 490,775 
Market value of bonds and stocks over 

LR NON Soo ein sins waar oataedae ss 1,051,427 
EN SPER GES Es eee pe ae 454, 124 $2,088,668 

DING 56 a aid ors se Stare nameisasa wee $22,376,015 
Assets Not ADMITTED 
Expense advance to inspectors....... $753 
Premiums in course of collection on 

policies effective prior to October 1, 

BIPM so ec5: 5s sinlsipisovavalore!© wie acereusievace-< $554,148 
Meine Vehicle Bonding Companies 

MO. in wie esaion’ss midew acnsinwals Vie 3,810 
Unauthorized reinsurance on pai 

ee I a ea ne Wad ree 15,251 573,964 

Tobel Gite aaOtt .oi5. oo oc:t 0c cae os ¥ree $21,802,080 
LIABILITIES 
Unpaid losses and loss expenses: 

i Pe ee .. $2,153,108 

ae eee . 1,817,774 

Burglary and theft 75,301 
Total reserve for unpaid losses and loss expenses. . $3,546,184 
RICA SOREL UMESEUIINS 6 5.535 c's o 5 ose. bp he 6se Swrere'si6sce 6,090, 
RE reer re ae 298,784 
Salaries, expenses, bills and accounts due and 

GUN 5 or eN a oA che cativacse veden vsuamees 48,866 
I I 5 5x50 s sins bs cats aes scben sar 376,288 
RID, 3 sas din omens aiiore +s e500 /0 47,465 
IN Rea ais acme Mae nienwe secs tata 166,885 
POO II oo oobi nsa a agains Sesigys 00 10:816.8. 55,442 
New York State income tax retained. .......... 1,197 
Mexican Surety Company.............sccceees 3,729 

Total liabilities except capital............ $10,634,911 
CID, i sive rc trcritnn 5 ote pie bo.5-os816 $5,000,000 
Surplus over all liablities........... 6,167, 


Surplus as regards policyholders. .... . 


’ ? 


ASSETS 

Real Estate—The real estate owned consists 
of the home office building, a twenty-three-story 
steel and granite office building located at 94-106 
Broadway and 1-5 Pine street, New York city, 
and known as “100' Broadway.” 

The actual cost of the property is shown as 
follows: 
Original property acquired in 1892............. $3,267,119 
Cost of ad,oining property acquired in 


SM 5 is nin «Sib ew ak has Waeinle ¥ S92 $1,500,000 
Less protion sold in 1921............ 450,000 1,050,000 


Expended on new building alterations and con- 

struction 1920-1926 5,205,724 

Total cost of property to December 31, 1926 $9,522,844 
Amount charged off original property 


SB RDO, 5-0 chinccented an cad enehoees $267,119 
Depreciation of $100,000 per year 

RN ikkad saebnlnw ss dicwewid ae ,000 
Fire loss charged off in 1926......... 16,500 $783,619 





Book value carried by company December 31, 
BIG 255i Saw iste are eect ata da ae aes EN $8,739,224 





An appraisal on file with this department fixes 
the market value of the property at $9,230,000, 
at which value it is carried in this report. The 
excess of $490,775 over the book value is car- 
ried an a non-ledger asset in the foregoing 
financial statement. 

The deeds, title policies, and fire insurance 
policies were found to be in order. Taxes and 
water rents were paid to December 31, 1926. 

Bonds and Stocks.—The following schedule 
shows the class of securities making up the in- 
vestments in bonds and stocks: 


Bonds Book Value Par Value Market 
alue 
U.S. Government........ $3,689,339 $4,000,000 $4,098,500 
State, Province and Muni- 
256,539 255,000 253,750 


1,801 "7167 1,858,000 1,846,890 
784" 785,000 836, 
636, 265 650,000 656, ‘000 

Total bonds....... $7,168,816 $7,548,000 $7,691,640 

Stocks 

ES eee errr $210,312 $200,000 $228,000 

Bank and Trust Co....... 128, i 4 

Miscellaneous............ 706,750 691,420 1,088,166 

Total stocks....... $1,045,562 $951,420 $1,574,166. 
$8,214,379 $8,499,420 $9,265,806 











Total bonds and stocks. . . 


Bonds on deposit December 31, 1926, held for 
the protection of all policyholders were as fol- 
lows: 





Market 

Par Value Valuc 
DU I oho ars eG cabin caw eu esis $275,000 $277,750 
WOM nose tee wake no neues $275,000 $277,750 


Bonds on deposit December 31, 1926, not held 
for the protection of all policyholders amounted 
to $575,000 par value, $562,450 market value. 


Ownership of securities on deposit in the sev- 
eral States was verified by certificates qbtained 
from the proper officials. 

All other bonds and stocks are kept in the 
vaults of the Mercantile Safe Deposit Company, 
New York, N. Y., and were there inspected and 
counted. The ownership of such bonds and 
stocks was certified by the usual affidavit of the 
secretary and treasurer of the company. 


With the following exceptions the values al- 
lowed in this report are the actual market 
values as of December 31, 1926. 

The following exhibit shows the stock of 
affiliated companies owned by the American 
Surety Company. Fixing the liabilities on a. 
basis conforming to the requirements of this. 
department and allowing the assets at conserva- 
tive values, the Audit Bureau of this depart- 
ment fixed the following indicated rates of 
December 31, 1926: 


Stock of Affiliated Companies Owned by- 
American Surety Company 


No. of Par Rate Value 
Name of Company Shares Value Allowed Allowed 
Amsuco Securities 
RD ae ate inves x 5,000 $200,000 165 $330,000: 
Canadian Surety 
RAIN 6s cae a eiseingssso sc 2,595 259,500 159 412,605. 
Compania Mexicana 
DeGarantias. . 4,945 231,920 149 345,561 
obs... $691,420 $1,008,166. 


The company reported the market values of 
the above stocks at par. 

The aggregate market values of all bonds and 
stocks owned December 31, 1926, amounted to. 
$9,265,806 and exceeded the total book values. 
to the extent of $1,051,427, which amount has. 
been included in the foregoing financial state- 
ment as a non-ledger asset. 
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LIABILITIES 

Reserve for Losses.—Reserves for unpaid 
claims, including adjustment expenses, have not 
been determined by estimating the probable loss 
on each individual claim, using so far as possi- 
ble, actual cash payments on such claims. 

A summary of the reserves, including ad- 
justment expenses, reported by the company and 
the reserves determined by this examination fol- 
lows: 


Company Reserve Examiner’s Reserve 
Scheduled Subsequent Scheduled Subsequent 





Class Claims Notices Claims Notices 
Fidelity....... $2,016,646 $450,000 $1,729,080 $424,028 
CS Se 1,166,403 500,000 1,060,083 257,691 
Burglary an 
, | ey 90,901 50,000 66,281 9,019 
Totals... $3,273,953 $1,000,000 $2,855,445 $690,739 


Reserve for Unearned Premiums.—Premiums 
in force December 31, 1926, were checked to 
the general recapitulation books and test checks 
of the footings and daily writings were made 
to determine the accuracy of the distribution of 
the various items. The cancellations and rein- 
surance were similarly checked. Surety bonds 
without fixed periods of terminations were 
checked for sufficient evidence of cancellation. 

Annual premiums in force amounted to $7,- 
995,895; term premiums, $4,107,804, and ad- 
vance premiums, $203,109. The term premiums 
in force were increased in this report $3526 
over the amount reported by the company due 
to the fact that the examiners have included pre- 
miums on lost securities covered by their blanket 
bonds. The unearned premium reserve was also 
increased $3396 by this transaction. 

In its annual statement, as of December 31, 
1926, the company computed the premiums pro 
rata on a semi-annual basis whereas the re- 
serve carried in this report has been computed 
pro rata on a semi-monthly basis. 

The reserves as reported by the company and 
as computed by the examiner are shown as fol- 
lows: 


Unearned Premiums 
Company Examiner 





BEE CECE er ere ee $2,564,641 $2,193,659 
0 SENSE E Re Pere ere mre re eee 3,081,692 3,043,798 
BUPOOY GUC 6cccceccecesecae 831,196 852,609 

PRGOGER) so achineievalsd cag aworaoees $6,477,530 $6,090,067 


New York State Income Tax Retained.— 
This item represents income tax on salaries of 
employees not residents of the State of New 
York and not yet paid to the State Tax Com- 
mission. 

Capital Stock—The capital as previously 
noted, amounts to $5,000,000 and consists of 
100,000 shares of the par value of fifty dollars 
each. The stock records have been verified 
from the certificate books and stock ledger. 
All transfers since the last examination were 
checked. 

There were on December 31, 1926, 1418 stock- 
holders. The officers and trustees owned 11,- 
035 shares, each trustee holding at least one 
share as required by the by-laws. 

Surplus.—The surplus developed by this ex- 
amination, $6,167,139, shows an increase of 
$2,381,764 over the amount reported by the com- 
pany in its annual statement to this department 
as of December 31, 1926. 

Gain and Loss Exhibits—An underwriting 
and investment exhibit covering the period from 


December 31, 1923, the date of the department’s 
last examination, to December 31, 1926, is shown 
as follows: 


UNDERWRITING 
Premajume earned... 2. o<. 66:50: 25,265,274 
Loss from underwriting profit and 
Rebs adeaaectdd news donee s 62,183 
. —————— $25, 203,091 
Loemes incurred... ocicciesccecces $9,376,270 
Expenses incurred................ 14,165,459 
Losses and expenses incurred............. 23,541,729 
Gain from underwriting.................. $1,661,36 
INVESTMENTS 
Interest, dividends and rents earned $4,163,595 
Net profit on sale or maturity of 
nn, AOTC EEE Pee ree 17,097 
Gain from increase in investment 
value of bonds and stocks for three 
We iri tianseadnecuseneee 682,046 
————_ & 862,739 
Investment expense.............. $1,154,812 
Depreciation of real estate . $300,000 
Less gain from market 
value of real estate over 
book value for three 
GO 6:66. 6.6 ers) 06 wiaaace ec 192,000 
Net depreciation of real estate...... 108,000 
Total investment loss.................: 1,262,812 
Gain from investments................. 3,599,927 
Total gain from underwriting andinvestments... $5,261,288 
Cash dividends to stockholders..............- 2,250,000 


eee erry $3,011,288 
Surplus per examination December 31, 1923.... 3,155,850 


Surplus per examination December 31, 1926.... $6,167,139 


A recapitulation of the total gains and the 
distribution thereof is shown as follows: 





‘ Amount Ratio 
Gain from underwriting............... $1,661,361 31.58 
Gain from investments................ 3,599,927 68.42 

dt  NORANGAME oe c cio edocs bh ale iste $5,261,288 100.00 
Addition to surplus............0.seee0. $3,011,288 57.23 


Dividends to stockholders............. 2,250,000 42.77 





$5,261,288 100.00 


Division oF BusINESS WRITTEN 
The following table shows the percentage 
each line of business written bears to the total 
business written during the year 1926. For 
compartive purposes, the ratios covering the 
year 1923 are also shown: 
Net Premiums Ratio 
Writtenin 1926 1926 1926 
$4,517,845 48.37 45 


3,892,395 : 
929,949 9.96 9.53 


i ECE PE Oe 
A COE POC ET res 
Burglary and theft......... 





SC ae re nee $9,340,190 100.00 100.00 


UNDERWRITING 


Extra hazardous bonds, guarantees of un- 
usual character, and bonds involving principals 
without substantial reputation are prohibited. 
Close supervision is maintained over the under- 
writing and execution of bonds. 


The company is a member of the following 
associations: Surety Assoication of America, 
Towner Rating Bureau, International Associa- 
tion of Casualty and Surety Underwriters, Na- 
tional Bureau of Casualty and Surety Under- 
writers, Conference on Acquisition and Field 
Supervision Cost for Casualty Insurance and 
the Conference on Acquisition and Field Su- 
pervision Cost for Fidelity and Surety Business. 


No single risk or hazard was found in ex- 
cess of 10 per cent of the capital and surplus. 


29 





All adjustments are subject to the super- 
vision, review and approval of the home office. 

Claims are promptly paid after due investi- 
gation and determination of proper liability. 
No evidence was found of undue resort to tech- 
nical defenses, and litigation has been avoided 
wherever possible. 


SALVAGE 


The company is to be commended for its 
practice in its treatment of salvage. In setting 
up reserves on claims no credit is taken for 
prospective salvage and until all salvage is ac- 
tually received in cash it is not claimed either 
as a reduction of claim liability or as an asset. 
This treatment produces sound reserves and 
does not cause to be reflected in surplus assets 
either of a non-liquid or intangible character. 


OFFICERS 


The present officers of the company are as 
follows: Chairman of the board, F. W. La- 
frentz; president, R. R. Brown; first vice-presi- 
dent, A. F. Lafrentz; secretary and treasurer, 
C. W. Coetenice, and comptroller, A. A. Nelson. 

Subsequent to the date of this examination 
the company sustained the loss by death of 
Henry C. Willcox, first vice-president and gen- 
eral solicitor, and C. S. Van Rensselaer, vice- 
president in charge of underwriting. 


CoNCLUSIONS 

This report shows the company to be in sound 
financial condition, with admitted assets of $21,- 
802,050 and a surplus of $6,167,139 over all lia- 
bilities, which with its capital of $5,000,000 
provides a surplus td policyholders amounting 
to $11,167,139. 

Since the last examination the net premiums 
have increased from $8,055,244 for the year 
1923 to $9,340,190 for the year 1926; the total 
admitted assets have increased from $17,164,- 
825 to $21,302,030; the liabilities have increased 
from $9,008,975 to $10,634,911 and the surplus 
has increased from $3,155,530 to $6,167,139. 


As shown in the exhibits heretofore set forth, 
the underwriting reflects a net gain of 1,661,- 
361 for the past three years. During that period 
the investment gains, after charging a net de- 
preciation to real estate of $108,000 amounted to 
$3,599,927, of which $682,046 represents appre- 
ciation in the market values of securities. 


Books of accounts and records are accurately 
compiled and so kept as to facilitate an exami- 
nation. Adequate reserves are maintained and 
claim files contain sufficient information to in- 
dicate the probable loss. 

The affairs of the company are efficently 
managed. Since the last examination a compre- 
hensive budget system has been adopted which 
gives the officers exact information each month 
concerning the operations of the company. 

The treatment of policyholders, principals, 
obligees and claimants is fair and equitable. 

The company’s officials and employees ren- 
dered every assistance to facilitate the work of 
the examination. 

Respectfully submitted, 
Hersert C. CiarK, 
Examiner, 
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pw Mansfield & Co., N. Y 270 275 McClure, Tones & Co., i ee 193 195 McClure, NOnes O0:'0., 00. Sw ic ceecs 81 83 
Curtis & Sanger, N. Y. 270 275 Merchants Fire Ins. Co. Ex dividend. 

FF McClure, Jones & Co., N 270 275 Arthur Atkins & Co., N. Y.......... 260 270 HARTFORD STOCKS 

Fidelity and Casualty Metropolitan Casualty’ Aetna Casualty and Surety 

js Arthur Atkins & Co., N. V.......... 222 228 Curtis G Sanger, WooY .. o06ss cose ua 80 Conning & Co., Hartford........... 1360 1380 
Curtis & Sanger, N. Y............5- 223 228 McClure, Jones & Co., N. Y........ 79 81 Aetna Insurance (Fire) 

*”’ McClure, Jones & Co., N. Y......... 215 225 Milwaukee Mechanics Conning & Co., Hartford........... 735 745 

Fire Association of Philadelphia Mekinler @ CaN Co. a (ee Pe 56 Curtis & Sanger; NN 6:64.56 eis ccaasce 740 750 
Morley, Wood & Co., Phila......... 7 7414 cKinley “ES re 5 56 
McClure, Jones ete. ie eee 7 75 McClure, Jones & a ‘. eoe 53 56 (Concluded on page 32) 














American Phenix 
Corporation 


General Stock 


Price and information 
upon request 


W-W:TownsEnpD’&:Co. 


INCORPORATED 


SEVEN WALL STREET, NEW YORK 


Syracuse Wilkes-Barre Amsterdam 











Victory 
Reliance 








Ins. Co. of North America 


Fire Association 


| MORLEY, WOOD & CO. 


MEMBERS NEW YORK AND 
PHILADELPHIA STOCK 
EXCHANGES 


333 Chestnut Street 
PHILADELPHIA, PA. 


New York Phone, Whitehall 2300 
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Specializing 


NEWARK 


INSURANCE 
STOCKS 








MILLIKEN & PELL 


9 Clinton Street 
NEWARK, N. J. 


N. Y. Phone Newark Phone 


| Bowling Green 6489 Market 0873 
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CONTRIBUTORY NEGLIGENCE 


United States Supreme Court holds that 
motorist must get out of his car, if neces- 
sary, when approaching railro:d crossing. 


A few weeks ago, the United States Supreme 
Court handed down a decision which caused a 
considerable stir in legal circles. While the 
verdict was given a great deal of publicity, the 
facts of the case and a large amount of the 
opinion went unrelated. 


It seems that the intestate was driving an 
automobile truck in an easterly direction and 
was killed by a train, going about sixty miles 
an hour, in a southwesterly direction across the 
road. Plaintiff claims that the driver “had no 
practical view” beyond a section house two 
hundred and forty-three feet north of the cross- 
ing, until he was approximately twenty feet 
from the first rail, or, as the respondent argues, 
twelve feet from danger, at which latter posi- 
tion the engine was still hidden by the section 
house. It was daylight, the intestate was 
familiar with the crossing and as he approached 
he cut down his speed from about twelve to 
about six miles an hour. He was run down 
by a train and killed, and his widow-adminis- 
tratrix now brings this action to recover from 
the railroad company. The defence interposed 
was that the motorist’s own negligence caused 
his death and the defendant railroad requested 
the trial court to direct a verdict for it, which, 
however, was refused. A verdict having been 
rendered for the plaintiff and the Circuit Court 
of Appeals having affirmed the same, the rail- 
road brings this appeal to the highest court in 
the land. 


» In reversing the lower courts and holding in 
favor of the railroad, the United States Supreme 
Court said: “We do not go into further de- 
tails as to Goodman’s precise situation, beyond 
mentioning that it was daylight and that he was 
familiar with the crossing, for it appears to us 
plain that nothing is suggested by the evidence 
to relieve Goodman from responsibility for his 
own death. When a man goes upon a railroad 
track he knows that he goes to a place where 
he will be killed if a train comes upon him be- 
fore he is clear of the track. He knows that 
he must stop for the train, not the train stop 
for him. In such circumstances it seems to us 
that if a driver cannot be sure otherwise 
whether a train is dangerously near, he must 
stop and get out of his vehicle, although ob- 
viously he will not often be required to do more 
than to stop and look. It seems to us that if 
he relies upon hearing the train or any signal 
and takes no further precaution he does so at 
his own risk. If at the last moment Goodman 
found himself in an emergency, it was his own 
fault that he did not reduce his speed earlier 
or come to a stop. It is true as said in Flen- 


nelly vs. Delaware & Hudson Co., 225 U. S. 
597, 603, that the question of due care very 


generally is left to the jury. But we are 
dealing with a standard of conduct, and when 
the standard is clear it should be laid down once 
for all by the courts. See Southern Pacific 
Co. vs. Berkshire, 254 U. S. 415, 417, 419.” 


(Goodman vs. Baltimore and Ohio Railroad, 
Supreme Court of the United States, Oct. 31, 
1927.) 


ESTOPPEL 

Where policy indemnifying owner of 
premises against loss from liability imposed 
by law was in the possession of the general 
agent and where the company had been re- 
quested to transfer the policy to a new 
owner, which request was not refused, so 
that the new owner failed to obtain other in- 
surance, such facts are sufficient to establish 
an implied agreement by the insurer to make 
the transfer, estopping the company from 
claiming forfeiture. 

According to the plaintiff in this case, she 
sustained certain injuries through the acts of 
Mr. and Mrs. Falcos on premises owned by 
them, for which she started suit and obtained 
judgment. Being unable to satisfy the judg- 
ment, the plaintiff sued the insurance carrier 
by virtue of the rights granted to her under 
Section 109 of the Insurance Law. In defend- 
ing this latter action, the insurance company 
contended that the Falcos were not insured by 
it but that the policy in question had been is- 
sued to one Amico, the insurer never consent- 
ing for a transfer to the Falcos of Amico’s 
right in the policy, to this condition, the plain- 
tiff claimed that Amico had deeded the covered 
premises of Mr. and Mrs. Falcos and, as a part 
of the sale, had transferred in her interest in the 
policy, the policy being in the posession of the 
defendant’s general ageut, and hence in the 
possession of the defendant, at the time of the 
sale of the mentioned premises. While the pol- 
icy was still in defendant’s possession and be- 
fore the date the plaintiff was injured, a writ- 
en request was made of the insurance com- 
pany to transfer the interest of Amico in the 
policy to the Falcos, and that the company 
agreed to the proposed transfer. 


The case was tried before a jury, who deemed 
the evidence sufficient to sustain a verdict in 
favor of the plaintiff. From a judgment for 
plaintiff and an adverse order, defendant appeals 
to the Appellate Division of the New York 
Supreme Court. The latter tribunal, in affirming 
the judgment had in the trial court, states, in a 
“Per Curiam” opinion: “In our opinion the 
verdict of the jury was justified by the evi- 
dence.” 

(Truglio vs. Zurich General Accident & Lia- 
bility Ins. Co., Ltd, New York Supreme Court, 
Appellate Division, Second Department, 223 
New York Supplement 595.) 
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WHAT THE RECENT CASES HOLD 


If a person, without cause or justification, is 
killed by a lunatic, the insurance company is 
liable under an accident policy which provides 
that the company will not be liable if death re- 
sults from homicide, the word “homicide” be- 
ing construed to mean intentional homicide. 
(Great Southern Life Ins. Co. vs. Campbell, 
Mississippi Supreme Court, October 17, 1927.) 


* * * 


Indemnity bonds of contractors on road im- 
provement cover such items as groceries and 
board where those things are furnished by the 
contractor as an integral part of the work done 
and are necessarily involved therein. (Davis vs. 
Callaghan Construction Co., Supreme Court of 
Texas, October 5, 1927.) 


* * * 


Under an accident and health policy allowing 
compensation for total disability only if the in- 
sured is unable to transact all business duties, 
the fact that a professional man may make out- 
side contracts in reference to his property, keep 
bank accounts and pay taxes, insurance and 
other debts, does not conclusively show that he 
is engaged in business outside his profession so 
as to prevent recovery. Fitzgerald vs. Globe 
Indemnity Co. of New York, District Court 
of Appeals, Third District, California, 258 Pa- 
cific Reporter 458.) 


Under an accident policy, the insured can- 
not recover for an injury sustained while op- 
erating an automobile under the influence of 
liquor contrary to the provision of the policy 
and contrary to law. Held, further, that a di- 
rected verdict for the defendant is proper. 
(Flannigan vs. Provident Life and Accident 
Ins. Co., United States Circuit Court of Ap- 
peals, 4th Circuit, Virginia, October 18, 1927.) 


* *k * 


Held that a personal injury sustained under 
the following circumstances is not one brought 
about through accident means within the mean- 
ing of an accident and health policy covering 
“Bodily injury sustained during the term of this 
policy through accidental means”: while jacking 
up a car to repair a punctured tire, the insured 
strained himself in attempting to hold back the 
car when it started to move off the jack. There 
was no evidence that anything unintended or 
unexpected happened except the injury itself 
and the court said that an injury brought about 
through voluntary physical exertion is not one 
sustained through accidental means. (Baldwin 
vs. North American Accident Ins. Co. of Chi- 
cago, U. S. C. C. A,, 5th Cir., Georgia, Octo- 
ber 31, 1927.) 
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Recent Casualty Company Happenings 








The Associated Industries Insurance Cor- 
poration of San Francisco which writes com- 
pensation and automobile liability, has 
changed its name to the Associated Indem- 
nity Corporation. 





Mrs. Mildred Evans Emerson has been 
elected assistant secretary of the Boston In- 
surance Company and the Old Colony In- 
surance Company, also of Boston. Mrs. 
Emerson is one of the few women execu- 
tives in American insurance and is perhaps 
the only woman who has held a post of such 
importance in the fire insurance field. Mrs. 
Emerson is head accountant of the Boston 
and Old Colony companies and is in charge 
of the companies’ financial statements, cap- 
ital stock transfers and investment records. 





Announcement of the formation of a fidel- 
ity and surety department has been made by 
Hal H. Smith, president of the Central West 
Casualty Company of Detroit, Mich. The 
move is in response to the requests of many 
of the company’s agents who have discov- 
ered opportunities to write a considerable 
amount of fidelity and surety business if 
they were afforded the facilities. 





R. H. Bruscoe has been appointed superin- 
tendent of the accident and health claim 
department of the Commercial Casualty In- 
surance Company at its home office in New- 
ark, N. J. Mr. Bruscoe, who was formerly 
with the Massachusetts Bonding & Insur- 
ance Company of Boston, succeeds M. S. 
Duffield, who has resigned to enter produc- 
tion work. 





The Constitution Indemnity Company of 
Philadelphia, Penna., has opened a new 
branch office in New York city under the 
managership of Raymond A. Norris, for- 
merly with the London Guarantee & Acci- 
dent Company in their Philadelphia office. 
The Constitution Indemnity is licensed in 
New York but has not yet begun to write 
business. 





It has been announced by Edward C. 
Stone, United States Manager of the Em- 
ployers Liability and the American Employ- 
ers, Boston, that the group has established 
an actuarial department which will be headed 
by Charles L. Schlier, formerly connected 
with the Travelers Insurance Company of 
Hartford. 





The Fidelity and Deposit Company of 
Baltimore, Md., which has been writing 
fidelity and surety lines almost exclusively, 
has opened a plate glass department. The 
first representative of the company in this 


line will be the Kenny Agency, Inc., of 
New York city. 





Carl M. Hansen, vice-president and gen- 
eral manager of the General Reinsurance 
Company of New York, has resigned as of 
December 31. Mr. Hansen has been the 
guiding genius behind the organization of 
the American Mine Owners Casualty Com- 
pany and he expects to devote most of his 
time to this organization when he relin- 
quishes his present duties. Mr. Hansen and 
a group of associates bought the controlling 
interest of the General Reinsurance in 1923 
and Mr. Hansen will retain his financial 
holdings in the corporation and his place on 
the board of directors. 





Harry C. Mitchell, formely vice-president 
and general manager of the Commercial 
Casualty Company of Newark, N. J., is the 
new president of the Georgia Casualty Com- 
pany of Atlanta, succeeding W. H. Small, 
resigned. The Georgia Casualty has re- 
cently come under new ownership. 





Edward L. Johnson has been appointed 
claims superintendent and trial attorney for 
the Glens Falls Indemnity Company of 
Glens Falls, N. Y., is has been announced 
by F. P. Stanley, vice-president of the com- 
pany. Mr. Johnson comes to the Glens ‘Falls 
from the Metropolitan Casualty Insurance 
Company of New York. 





B. H. Manning, formerly manager of the 
accident and health department of the Con- 
tinental Life of St. Louis, has been elected 
secretary of the Great Northern Casualty 
Company of Chicago, Ill. The Great North- 
ern has recently moved its headquarters to 
the 16th floor of the Great Northern build- 
ing on West Jackson boulevard. 





A. W. Spaulding, who has been assistant 
manager of the joint advertising department 
of the Hartford Fire and the Hartford Acci- 
dent and Indemnity Company, has been 
made advertising manager of the latter com- 
pany, which now has a separate department. 
Mr. Spaulding is president of the Advertis- 
ing Club of Hartford. 





F. Carlton, of Montreal, has resigned as 
secretary of the Canadian Casualty Under- 
writers Association to take over the Cana- 
dian managership of the Indemnity Insur- 
ance Company of North America, Philadel- 
phia. 





Recent promotions announced by the 
Maryland Casualty Company of Baltimore 
include the appointment of Samuel J. Blight, 
formerly assistant manager of the work- 
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men’s compensation claim division, to be as- 
sistant manager of the claim division in 
charge of compensation claims; William T. 
Zerr of the St. Louis office has been ap- 
pointed assistant manager of the claim divi- 
sion at the head office in charge of auto- 
mobile ciaims; Robert E. Coughlin has been 
made assistant manager of the claim division 
in charge of property damage claims; C. C. 
Willoughby has been made assistant man- 
ager of the claim division at the home office 
in charge of field personnel. 





The Massachusetts Mutual Liability In- 
surance Company has received authoriza- 
tion from the Massachusetts department to 
do business in that State. This company 
was organized in March, 1927, by a group 
headed by Alfred N. LaBrecque of Quincy, 
Mass. 





New directors recently elected to the 
board of the National Surety Company, New 
York, are Joseph Harriman, president of the 
Harriman National Bank, and Percy H. 
Johnson, president of the Chemical National 
Bank. 





Insurance Stocks 
(Concluded from page 30) 


Aetna Life Ins. Co. 


(Curtag:& Serger NW. 6 56.5 6<a.cc os isis.0 850 860 

Conning & Co., Hartford............ 850 860 

MekKnley & Co. NOV 6 oo nck eke bees 850 860 
Automobile Insurance 

Conning & Co., Hartford............ 375 


Conn, General Life 


Conning & Co., Hartford............ 1800 1825 
Hartford Fire 

Conning & Co., Hartford............ 795 805 

CurGs & Sanger. N.Y... oo. cc sce 805 815 

Mansheid & Co., N.Y. .......5.....0. 800 815 ° 
Hartford Steam Boiler 

Conning & Co., Hartford............ 830 
National Fire 

Conning & Co., Hartford............ 980 1000 
Phoenix Insurance 

Curtis & Senger Ni W........ . 0600000 785 Sildacs 

Conning & Co., Hartford............ 795 805 

MeKanley & Co:, NoY oi.6 ccc cece was 780 ews 
Travelers Insurance 

Conning & Co., Hartford............ 1625 1635 


Og Se. ap ae 1625 1635 
NEW ENGLAND STOCKS 
American Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston... . 17 19 
Boston Casualty 


Chas. A. Day & Co., Inc., Boston.... 15 25 
Boston Insurance 
Chas. A. Day & Co., Inc., Boston... . 855 875 


Capitol Fire Ins. Co. 
Chas. A. Day & Co., Inc., Boston: 


Co rs Aan ners: 95 
TSR eee teeta ope heee re tee 285 

Columbian National Life Ins. Co. 

Chas, A. Day & Co., Inc., Boston.... 305 315 
Conveyancers Title Ins. Co. 

Chas. A. Day & Co., Inc., Boston... . 100 
Mass. Bond. & Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 510 520 
Mass. Title Ins., Pfd. 

Chas. A. Day & Co., Inc., Boston... . 35 45 
New England Fire 

Chas. A. Day & Co., Inc., Boston... . 50 53 
New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston.... 410 425 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston.... 275 
Providence-Washington 

Chas. A. Day & Co., Inc., Boston... . 550 565 
Springfield Fire and Marine 

Chas, A. Day & Co., Inc., Boston... . 880 
United Life & Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston... . 36 41 
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Twenty-Second Semi-Annual Statement of 


AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 


W. L. MOODY, JR., President 


SHEARN MOODY, Vice President 


W. J. SHAW, Secretary 


Financial Statement, June 30, 1927 





ASSETS LIABILITIES 

Real Metate Owned oc .. odeviewids + S68eddelds $ 1,248,324.42 Net Reserve (American Experience Table, 3 
Real Estate Contract of Sales............... 299,455.35 SEO AoE vn dicks cate ounasheln > wae cea $23,067,053.00 
REGGERHGOME GRR sa oS a ectc sees eee cen 10,488,133.39 R f in P f Adjust- 
Collateral Loans.............+.0. ao 3,000.00 en ee eee 
LON OG re ee, ne 2,557,679.35 - 
Meee... - one deh ieas, 10,402;372.74 Reserve for Taxes............-..-.-+esee0- 144,305.70 
Canine ee ia ee ee, Oca 1,231,454.85 Miscellaneous Liabilities...............-...- 199,330.49 
Certiteates GF DEPOSIt . . 04606 ck ok swe veces 35,500.00 Canttal Steel. 35. 2 eas weds $2,000,000.00 
Interest Due and Acerued ..<... «05. ¢0is/0ccseu = oe 516,701.18 Assigned Fund ke 1,959,201.68 
Deferred and Uncollected Premiums, etc. (Net) 857,096.22 S pe S ree vs agi = d a 3.959,201.67 
Due from other Companies from Re-Insurance. 3,064.00 Ee CRE SS Fp «+9 <8 9 8e ee ee 

"Weil: ROGGEG «666.566 los 6 Sie b.eis. dees $27,642,781.50 Total Liabilities.................... $27,642,781.50 

GAINS MADE DURING 1927 

Increase in insurance in Force, First six Months of 1927.....................000ee cues $40,390,892.00 
Increase in Admitted Assets, First six Months of 1927..................0 00 cece eee 1,847,047.46 
Insurance in Force June 30, 1927 Total Paid Policyholders Since Organization 


$423,968,907.00 


$23,863,501.07 


Operates From Coast to Coast 
Canada To The Gulf—The Republic of Cuba and Territory of Hawaii 


Gross Income Per Month Exceeds 


e666 6s 6 a's 6 6.6 € 64 6.8 & 


$1,140,000.00 














—The— 
Life Insurance Company of Virginia 


Richmond, Virginia 
Incorporated 1871 





Insurance in Force 


Over Three Hundred Million Dollars 





Admitted Assets 
Over Fifty-one Million Dollars 





Payments to Policyholders in 1926 


Over Three and one-half Million Dollars 





Total Payments to Policyholders Since 
Organization 


Over Forty-three Million Dollars 





Braprorp H. WALKER 
President 


Joun G. WALKER 
Chairman of the Board 























SOMETHING NEW 


Beneficial and Profitable 


ONE DOLLAR A MONTH POLICY 


A Big Seller and a money 
maker for live agents. 


All Standard Policies are written, with or without 
Total and Permanent Disability, Premium Waiver 
and Double Indemnity. 


THE COMPANY’S PREFERRED ORDINARY LIFE 
AND MONTHLY INCOME POLICIES ARE 
BIG SELLERS 


Good Openings for General Agencies in Ohio, In- 

diana, California, Illinois, Iowa, Kansas, Michigan, 

Minnesota, Missouri, Oklahoma and Texas. 
“Serve and Succeed With the Springfield” 


SPRINGFIELD LIFE INSURANCE COMPANY 


SPRINGFIELD, ILLINOIS 
A. L. Hereford, President C. Hubert Anderson, Supt. of Agencies 
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Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 














0. CG L, BUILDING 


ly Premium plan. 


Participating and Non-Participating Policies. 


Same Rates for Males and Females. 


Double Indemnity and Monthly Disability Income features for | 


Males and Females alike. 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


The Company has its Home Office in its own building at 166 W. Jackson Bivd. cunning through 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 


B. R. NUESKE, President 
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Throw Away the 
Old-Fashioned Card Index 


Life Insurance agents are 
too busy, too energetic, 
longer to put up with old- 
fashioned card index sys- 
tems for keeping track of 
their policyholders. No 
agent who is careful of his 
own interests can afford to 
be withgut the Life Insur- 
ance Register. 


Here is the kind of a Life 
Insurance register that you 
have always wished for but 
never could find! All the 
information needed _ to 
analyze your client’s life 
insurance, to answer his 
every question, can be se- 
cured in a moment. 


It is easy too, to keep tab of 


the Birthday dates of your 
policyholders. 

The last word in life insur- 
ance records—at the lowest 
price! That is what we 
offer you, for the Life In- 
surance Register is priced 
at $7.25. Think of it—a 
loose - leaf, well - bound, 
stamped - in - gold, post 
binder, sheets for 450 ac- 
counts and the greatest 
system ever devised for 
keeping a real record of 
your life insurance busi- 
ness—for $7.25. You must 
see this Record to appre- 
ciate it—that’s why we are 
putting this opportunity 
before you. Use the coupon 
NOW! 


Accurate Loose-Leaf Co. 
NEW YORK CITY 


Accurate Loose-Leaf Co., 81 Nassau Street, New York City, N. Y. 


Gentlemen: 
ance Register. - 
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You may send me literature describing the Life Insur- 

















TWENTY-TWO YEARS 





and the 


| CONFIDENCE of 
POLICYHOLDERS 


assure 








OUR AGENTS 
THEIR OWN FUTURE IS SECURE 








Write for 
“FOURTEEN POINTS” 
A. M. HOPKINS. Mgr. of Agencies 


PHILADELPHIA LIFE INSURANCE CO. 


111 No. Broad Street Philadelphia, Penna 
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= for LIFE INSURANCE Agents 2 
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Broadcasting Economic Freedom 


By Frank H. Davis 


Vice-President, Equitable Life Assurance Society of the United States 


Broadcasting Economic Freedom. If you will 
allow me, I will interpret that for you. It 
means the wider distribution of life insurance 
service, the more general acceptance, if you 
please, of the most scientific as well as the most 
practical method yet devised by man whereby 
those whose lives are valuable to others can 
protect that value. It means, more generally, 
a universal acceptance of a service for which 
there is no substitute because nothing quite so 
effectively bridges the economic gap between 
the time a man dies and the time he should die 
as life insurance, and at the moment, I feel 
sufficiently encouraged to venture to discuss with 
you very briefly one of the human phases of 
our business. 

Ours is, of course, a very human business, 
having to do with human needs, human values, 
and guaranteeing man’s life objectives. Why 
is life insurance the greatest and most impor- 
tant of all industries? Not solely because of 
intrinsic value, but largely because of the man- 
ner in which the business has been conducted, 
largely due to two great forces: The success 
with which the companies have been adminis- 
tered and managed by those charged with that 
responsibility, and the effective work of ‘the 
agents in the field. Working separately, these 
two forces could have accomplished but little. 
Working together, they are responsible for the 
astounding result which we see to-day. The 
agent would be heavily handicapped if the man- 
agement of the companies were weak and de- 
fective, and the officers would have nothing to 
administer were it not for the business produced 
by the agent. 

The people now recognize the value of insur- 
ance. There are very few who do not think 
of insuring at some convenient season, but they 
do not wish to relinquish present comforts and 
luxuries for future benefits, and they seldom 
take the initiative. As they will not go to the 
companies, the companies must go to them. 
This they do through their agents. 

We are all interested in the wider and more 
general acceptance of the life insurance idea. 
We recognize that ours is not only the oppor- 
tunity to provide independence for dependents, 
but that if such provision is not made by those 
whose lives are valuable to others, we cannot 
escape a fair measure of responsibility for that 
failure. We try to exercise proper diligence 
in perfecting our service and we hope for, and 
ask, the acceptance of that service by the pub- 
lic because we, know. that if accepted by the 
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husband and father it will surely and certainly 
guarantee for his dependents that economic 
freedom which he would like them to enjoy. 
The problem is to get him to see it, to under- 
stand it, to measure it and to accept it. Most 
men believe in the life insurance idea and most 
men wish they had provided more life insurance 
protection, and except for the incidental mat- 
ter of the premium requirement, many men 
would have provided more life insurance pro- 
tection; but to so present its value in compari- 
son with the other demands which life makes 
of him, that he will accept and use an increased 
measure of life insurance protection, is the 
problem; and it is a very real and a very 
human problem. 


Notwithstanding the fact that there is out- 
standing in our great country more than eighty 
billions of life insurance, the amount which is 
voluntarily applied for—that is bought over the 
counter because men see and realize their need 
for life insurance protection—is negligible; 
and while life insurance may be more easily 
sold, and perhaps is more easily sold to-day than 
a few years ago, I am told by those who have 
long lead pencils and know how to use them 
that the percentage of business which is volun- 
tarily applied for is little, if any, greater than 
it was ten or twenty years ago. 

Man is by nature an optimist. He is a 
“bull” on his own chances for life and success. 
It is fortunate that he is, for if men should 
each day cogitate on the thought that if they 
do not contract pneumonia, they may get hit by 
a taxi, and if they escape the taxi, they may 
encounter some other devastating influence, in 
a short time everybody would be in a padded 
cell. A man can understand and appreciate how 
something terrible can happen to his neighbor 
but he feels that somehow, some way, a kind 
Providence will look out for him, all of which 
is as it should be, but such a philosophy oper- 
ates to make men procrastinators and to defer 
the time when they will make larger use of the 
life insurance idea. 

In spite of the fact that one of the best sold 
ideas in the world to-day is “I should insure 
my life,” if we waited for men to come in 
voluntarily to make application for life insur- 
ance, the funds so collected would not worry 
our investment departments in trying to find 
an outlet for them. Men have to be persuaded 


“to accept the protection of life insurance, and 


the quality of that persuasion determines the ex- 
tent of the sacrifice they will make to provide it. 
There is no...competition worth considering 
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among life insurance companies which affects 
the average man’s decision to buy life insurance. 
The real competition is, what will he do with 
that money if he does not use it to buy life in- 
surance? Will he use it to meet some one of 
the many demands which are constantly being 
made upon him? Will he expand his business? 
Will he buy a new car? Will he send his wife 
on a trip to Europe? 


How, then, are We to extend and enlarge the 
service of life insurance and make it a part of 
the program of those who have not yet ac- 
cepted it, and induce its larger use by those who 
are only partially protected? Anything that we 
can properly do to make policies more liberal 
and flexible and, therefore, more attractive to 
the insured, will help a little, but only a little. 


Our greatest opportunity to be of increased 
service to the public is by the increased enthu- 
siasm and efficiency: of our agents. And right 
here allow me to say, if you please, that the 
agent being as he is the only personal contact 
worth considering which the companies have 
with the public, we should constantly remind 
ourselves of the influence he has been in devel- 
oping the very favorable public opinion which 
we enjoy to-day. His contact, let me reiterate, 
is a personal contact, and he interprets the spir- 
it of his home office. He, indeed, interprets the 
spirit of the whole institution of life insurance, 
and the more I see of life and people, the more 
I am convinced that the influences which are 
potent and motivating are personal influences. 


The farmers of our country have been in 
great distress in recent years, and many of the 
best minds of the country have been interested 
in trying to help them. Agricultural colleges, 
Chambers of Commerce, even Legislatures, have 
indulged in much thought and comment about 
the distress of the American farmer, all of 
which was intended to be helpful and some of 
which may have been remotely so, but the man 
who really helped him, and who is helping 
him to-day, is the county agent who goes out, 
sits down, talks his language, brings a message 
which is personal, visualizes with the farmer at 
least a part of the problems which confront 
him, and together they discuss those problems 
and find and apply some remedies. 


Do not misunderstand me when I say. that 
the credit which is given by the public for the 
efficient and honest management of our great 
companies is thoroughly deserved, but these 


virtues, like honesty, integrity and good faith, 
stand out boldly, largely because they are in 
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contrast with the lack of these qualities, with- 
out which no man has opportunity to render 
useful service in any phase of life or business. 
The man who pays his money to a life insur- 
ance company expects—and rightly expects— 
that it will be properly handled, but how about 
the man who persuades him to accept life in- 
surance and its service and to contribute his 
part to the mighty reservoirs of assets which 
life insurance companies are holding? Is not 
this, if you please, even a more creative, con- 
structive and useful service? If this is what 
he is expected to do, and what he is doing, are 
we not obligated to be constantly on the alert 
to improve the quality of our agency organiza- 
tions, and to make larger and better use of 
those whose capacities and abilities are already 
proved? 

Practically all companies have realized that 
life insurance is a profession; that the char- 
acter of service which the public is demanding 
requires men and women of trained intelligence, 
and in support of that belief they have estab- 
lished training forces and have improved and 
enlarged their educational departments so that 
the agents have not only the opportunity of be- 
coming trained experts but in many instances 
are required to take advantage of such oppor- 
tunity. 


What more can be done? I think we have 
yet to tap the biggest vein of helpfulness that 
can be found. I think we can all add greatly 
to the efficiency and capacity of our agents and 
thereby largely improve the quality of our ser- 
vice to the public by a systematic and energetic 
effort on the part of all home offices to make 
larger use of the agent. By that I mean that 
he shall be encouraged to so equip himself that 
the insured will recognize his need for the 
agent's continued advice and counsel; that the 
home office generally will recognize the great 
value that the agent can be in a closer and more 
intimate contact with policyholders, thereby 
humanizing home office service by making it 
personal. 


It should be borne in mind that an insurance 
transaction is not only one of the most impor- 
tant financial transactions that a man makes 
during his lifetime, but it is also one in which 
the insured shares with the agent in a most 
intimate way his personal hopes and ambitions. 
Therefore, it is important, in my judgment, to 
equip agents so that they may challenge not 
only the respect and confidence of the public, 
but that they shall actually be recognized, as 
they are now in many instances recognized by 
the insuring public, as the voice of the home 
office itself in their respective communities. 


Moreover, I believe that the life insurance 
companies and the life insurance business as a 
whole can benefit from a larger use of the 
agent’s services in the selection of risks. I be- 
lieve it is an affront to an honorable agent to 
assume that in every instance, because he has a 
commission interest in the case, he is thereby 
disqualified to pass helpful judgment upon the 
merits of a case. Obviously, I do not recom- 
mend that we go too far in this direction. All 
that I suggest is that we make proper use of 


all that he can do, and take into proper con- 
sideration all that he should know about the case. 
The agent who is encouraged to believe that his 
help is wanted will find out. more about a case 
than he will if he feels that the matter of se- 
lection is entirely up to the home office, and that 
all he needs do is to present the business and 
then wait for home office action. As I say, we 
must leaven such changed practice with good 
judgment. Certainly, we should not let hope 
take the place of good judgment and depend on 
the agent for final judgment on the case. I 
believe it is right and proper, practical and help- 
ful, to let the honorable agent understand that 
as he grows in experience, usefulness and de- 
pendability, he will be extended a larger meas- 
ure of confidence by his home office. The way 
to bring out the best in men is to trust them as 
far as possible. Virtue is not a corporate thing 
except as it reflects the pooled virtues of all 
the people who have contributed to the building 
of that corporation. I believe the assumption, 


which is not intended, perhaps, but which is _ 


often indicated in home offices, that there is 
such a thing as geographical virtue, is not only 
wrong but harmful. Our agents know that vir- 
tue is not necessarily found only in certain de- 
grees of latitude. Virtue is found in an at- 
titude—an attitude of mind and heart which 
reposes in the consciences of men and women 
and conceivably may be just as prevalent a thou- 
sand miles away from the home office as in the 
home office itself. I believe if agents were 
made more and more to feel that the function 
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of home offices is to serve policyholders and 
agents, and that people generally in the home 
offices appreciate that in most instances the best 
and most useful way to serve a policyholder is 
through the agent, such attitude would tend to 
tremendously hearten and stimulate and enthuse 
our agents and thereby increase their produc- 
tivity and usefulness not only to the institutions 
which they represent but to the people whom 
they are trying to serve. 


In what I have said I have tried, but have 
perhaps only succeeded in haphazard fashion, to 
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advocate a closer co-operation between home of- 
fice and field. I have tried to make audible the 
feelings of many agents themselves that in this 
highly materialistic age, when things rather 
than men are being emphasized, we might now 
profitably stop and take stock, whenever we 
can find the time to do so, of the human factor 
in our business. I like to think, and I am en- 
couraged to believe that you agree with me, 
that most good men like to be trusted—placed 
upon honor. And the percentage of such men 
that disappoint us when we do just that is sur- 
prisingly small. Occasionally it happens that 
they do disappoint us, and that reminds me of 
a story which I trust you will pardon but which 
illustrates the point. 


A certain professor in a girls’ school an- 
nounced one morning that examinations were to 
be held; that he intended to place all the girls 
upon honor and leave them to themselves during 
the examination; that he would expect that 
none of them would communicate with each 
other or in any way help each other, or attempt 
to receive help from any source. In an hour’s 
time he would return and collect the papers. 
In an hour’s time he did return, and all the 
girls walked up to his desk and presented their 
papers except one timid little girl who in a 
halting voice said she was very sorry she could 
not turn in her paper because she had had help. 
The professor expressed surprise. and regret 
that she had accepted help and asked her to tell 
him about it. She said, “Well, professor, when 
I looked at those questions I knew I could not 
answer all of them and that I would have to 
have help, so I prayed for help and asked the 
Lord to help me, and I believe he did; therefore, 
I have perhaps violated your instructions.” The 
professor, who was a kindly man, said, “Little 
girl, let me see your paper,” and he took it and 
after examining it briefly said, “You turn that 
paper right in, it is all right. The Lord never 
helped you a bit.” 

If we summarize these truths, I feel sure that 
we shall all reach the same conclusion: 


(1) As the people will not come to the com- 
panies, the companies must go to the people. 
This they do by sending out their accredited 
agents. (2) If the agents are ignorant or in- 
competent much of the insurance they obtain 
will be of inferior quality, and will lapse. (3) 
If they are educated and trained, they will write 
more insurance; it will be of better quality 
and will endure. 


From all this, the necessary conclusion, it 
seems to me, is that no more profitable work 
can be done by you executives than to give 
more and more attention to the welfare and 
training of your agents, in order that they may 
become more expert in determining the insur- 
ance needs of the people, and more successful 
in securing for them the protection which life 
insurance—and life insurance only—can pro- 
vide. 

The radio is a marvelous instrument of pleas- 
ure and helpfulness. I sometimes think it is 
the greatest boon to a lazy man. It informs you 
almost against your will, certainly in spite of 
your indifference; and every day there is broad- 
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cast throughout this great country of ours, over 
the radio, thousands and thousands of messages 
of hope and good cheer and helpfulness, and 
they register because it is the human voice, 
audible to the human ear. It spans oceans, 
unites continents and makes for better under- 
standing between all the peoples of the world. 
In similar fashion the agents of our great 
companies, who are our broadcasters, who are 
our messengers of hope, who are our ambas- 
sadors in a very real and a very personal sense, 
are broadcasting messages of encouragement 
and helpfulness to all the people. Theirs, gen- 
tlemen, is a large measure of the credit for the 
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magnificent exhibit which life insurance pre- 
sents today. We are considered to be, and per- 
haps are, less thrifty than many other coun- 
tries, yet life insurance, because of the agent, 
is outstanding today in greater volume in the 
United States than in all the other countries of 
the world combined, and the dependable and the . 
efficient agent—and his name is legiori—who 
stands on the frontiers throughout our coun- 
try, if given proper encouragement and support 
by his home office can be depended upon to not 
only properly interpret the spirit of his home 
office but to faithfully reproduce his “master’s 
voice. 
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NE does not have to be so very old 
() to have lived at a time in this country 

when the man who carried life insur- 
ance was a rare exception, and the woman who 
had a policy was almost a curiosity. In those 
days there were few companies, and _ these 
were groping along in the dark with neither 
statistics nor experience to guide nor laws 
to regulate them. They were poor in busi- 
ness as well as in assets, but their founders, 
being men of imagination and courage, and 
having unbounded faith in the futre of 
life insurance, asked only the opportunity 
to demonstrate its value. The public was 
then not only skeptical of companies, but 
many people had superstitious notions about 
life insurance itself. Instead of its appealing 
to them as a Christian duty and necessity, which 
all now acknowledge it to be, they regarded it 
as unchristian-like and an interference with 
the plans of Providence. Even fire insurance 
was so regarded by many in those days. In 
fact, life insurance was then as much preached 
against from the pulpit as it is urged from 
there to-day. The few to whom it did appeal 
and who were brave enough to apply for a 
small policy would do so with as much secrecy 
as possible, because of the criticism that was 
sure to be heaped upon them by the minister, 
their fellow church members and _ neighbors. 
“The Lord Will Provide,” and any artificial 
assistance on the part of mortal man only 
went to show his lack of faith in this promise. 


From that crude and humble beginning these 
pioneer companies, following the visions of 
their founders, blazed their way through every 
manner of discouragement, surmounting each 
day’s obstacles, educating little by little, dem- 
onstrating more and more until now life insur- 
ance has become by far the greatest of all 
human agencies for the assistance and better- 
ment of mankind. 


To show what a mistake it is for one to be 
other than always an enthusiastic optimist on 
life insurance and on the future of life insur- 
ance, let us refer briefly to its growth in the 
United States and Canada in recent years as 
compared with the growth in population: 


“Old Line” Ins. in 
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It will be seen that during this 46-year pe- 
riod the population of the United States and 
Canada together increased over 130 per cent, 
while the life insurance in force in the two 
countries increased over 5,000 per cent. It will 
be noticed also that the increase in life insur- 
ance has not been gradual, except that the in- 
crease since 1910 has been at a: more’ rapid ‘rate 
than ever before. 


—Copyright, 1927, by The Spectator Company. 


A Great Future 


By Witiiam T. Nasu 





Since its publication by The Specta- 
tor Company, the leaflet A Great Future 
has enjoyed a wide sale among companies 
and general agents. It depicts the possi- 
bilities of a life insurance career, show- 
ing in Mr. Nash’s inimitable style the 
golden opportunities available for the 
efficient agent. It is now being repub- 
lished in THE SPECTATOR in two instal- 
ments of which the accompanying article 
is the first—Enpitor’s Note. 











It was about the year 1900, or a little later, 
and at a time when there was general business 
depression, that a popular cry went up to “Curb 
the life insuarnce companies,” since they were 
going ahead when everything else was going 
backwards. Railroads and other large corpora- 
tions were operating at a loss, the farmer was 
running behind and there was general unrest. 
In spite of this, however, life insurance forged 
ahead, practically doubling in each period shown 
between 1900 and 1926. It was about the only 
business not affected by hard times, unless it 
was to inject into it new life. The tremend- 
ous depreciation in all values was a forceful 
reminder to every one of the importance of life 
insurance, as it will always be in times of 
panic or depression. f 

Life insurance has scarcely started. The 
companies themselves have only been getting 
ready, and the great majority of the public be- 
ing either uninsured or underinsured, there 
can be but one direction for life insurance to 
move, and that is steadily forward. To make 
it perfectly clear that it cannot be otherwise; 
that life insurance is yet in its infancy in this 
country, and that there are far greater things 
ahead for the efficient life agent, let us consider 
the source from which the business of the 
future must come. 


COMMERCIAL INSURANCE 

Life insurance for the protection of one’s 
business is a new idea as applied to-day. The 
Wanamakers and a few others of large affairs, 
have long been advocates and patrons of life 
insurance for the combined purpose of protect- 
ing their vast business interests and their fami- 
lies and perhans for the further reason that it 
appealed to them as a desirable form of invest- 
ment. But it is a late thing for partners to 
insure for the benefit of the partnership—the 
firm—the business—each other—or for a cor- 
poration to carry insurance on the lives of its 
officers or others. One’s first impression may 
be that this would furnish a very limited field 
in which only an occasional large policy might 
be placed, that many agents would have to com- 
pete for this business and for these reasons it 
would not prove a profitable field for the aver- 
age agent. This would be a mistake and the 
agent who so believes is at this moment missing 
a large amount of choice business which other 
agents who believe differently and go after 
Moreover, smaller corporations 
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are getting. 


and firms are now becoming interested, many 
of their officials, business partners, or others, 
opening up as it does a field of far greater 
possibilities than any one can now realize. 
The time is near, if not already at hand, when 
every man in business—be his business large 
or small—must recognize that commercial life 
insurance has now become as great a necessity 
as fire insurance. Bankers, manufacturers, 
wholesalers, and others are demanding it of 
their borrowers and customers the same as they 
demand the protection of fire insurance. And 
only in size does a large business differ from 
a small business. The principle is the same; 
therefore the corner grocer, haberdasher, drug- 
gist and every other such tradesman is as good 
a prospect for commercial insurance as the large 
manufacturer or wholesaler. It protects both 
the creditor and the debtor. 


A wonderful field it is and the life insur- 
ance salesman whose vision is not dimmed will 
see in commercial insurance alone great and 
ever increasing possibilities. 


MontTHLy INCOME INSURANCE 


This ideal and comparatively new plan, which 
is to provide a fixed monthly income for one’s 
dependents, occupies a field of its own, which 
is alone big enough and rich enough for any 
agent who will become skilled in the presenta- 
tion of this plan. The monthly income is fast 
revolutionizing life insurance where the pur- 
pose is to provide support, whatever the ex- 
tent of that support may be. There is no other 
plan that will take its place, or do what it will 
do. 

Young as this form of insurance is, hun- 
dreds of millions have already been written and 
hundreds of monthly income checks are now be- 
ing received each month by widows and other 
dependents in all parts of the country. By the 
time the children of to-day have reached mid- 
dle age monthly income checks like Govern- 
ment pension checks will be exceedingly familiar 
in every bank and store, on every street, and 
in every hamlet and nook and corner of the 
country, each check performing its mission as 
well as prompting others to make similar pro- 
vision for their families. Will it then be hard 
to sell monthly income policies? As this time 
approaches it will become easer and easier. It 
is becoming so every day, and the agent who 
will: study and become an expert in the presen- 
tation of this plan, applying it wherever it 
should apply, will find it to be a specialty of 
the highest order and one that can be made 
tremendously profitable. Monthly income insur- 
ance has not yet taken its first full step, as the 
future will prove. 


FARMERS 


It is only in recent years that farmers as a 
class have become to any very great extent in- 
terested in life insurance. Even to-day their 
policies are for comparatively small amounts. 
Those who are well able to carry $5000, $10,- 
000, or even a larger amount may have but 
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Consulting Actuaries 
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Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 








Translations 




















MILES M. DAWSON & SON 


CONSULTING 
‘ACTUARIES 
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E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
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H. J. WERDER 
Translations 
from English, German, French, Spanish, Italian 
patch, Danish and Norwegian into German oa 
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20 years insurance experience 
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CONSULTING ACTUARY 
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JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE a ae te Intermediate, Group, 
= ustrial and ecial Classes 
ORKMEN’S COMPENSATION 
a Advice on Domestic, Tropical and 
Semi-Tropical Business 
ah Address: Gertract, ot te 
165 BROADWA 'W YORK CITY 
Room en Memorial Bidg., Nashville, Tenn. 


ABB LANDIS 
CLARENCE L. ALFORD 
Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 














HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
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Denver Des Moines 
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L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 
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NOW READY—NEW EDITION 


THE COST 
OF DYING 


By WILLIAM T. NASH 


Including the Federal Estate Tax 
Law of 1926 


This well-known leaflet has been the 
means of closing many “‘hopeless’’ cases 
for large amounts. Agents attest its 
usefulness. It helps sell big policies. 


THE COST OF DYING 


proves the need for life insurance to 
protect the estates of those of moderate 
means, as well as men of wealth. 


A difficult prospect, after reading 
THE COST OF DYING 


said: ‘“No agent on earth could sell me life insur- 
ance, but I am going to _ a PO00. just the 
same’; and he signed up for $75 


USE IT AND PROSPER! 


DOO. 05 6 eco tinsic es cucanesenss $ .28 
50 Copies aia: ciajmaperiteielate slaraince eieave arate 8.50 
100 FF Was celaaaisinn legs Wien en aig eels 15.00 
MR as wnacee oad'e mie rinieateeas 60.00 
RY in” “Wdowbasegicctieceubeca caress 100.00 
ME == os beauancseceesadeennerwes 400.00 
SME) = Swngieadweedrecaieencsiesues 750.00 


Orders tor single copies must be prepaid. 


Please remit by money order or bank draft. 
on New York, to avoid exchange charges. 
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Benefit and Pension Bonde 


28 SPRUCE ST. NEW YORK 


E..H. BURKE & COMPANY 
INSURANCE COUNSELORS AND ACTUARIES 
205-212 Old Colony Bullding 37 W. Van Buren Street 

Phone Hi nm 2805 
Chicago, illinols 
Our services are available for al! kinds of actuarial work and 
insurance counsel. Annual ae o> prepared on short notice, 
rate books — or revised, cy forms constructed, ac- 
counting systems advised or pay 

















PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the 
old established publishing house of Charles & Edwin Layton of 
London, England, whose long list of publications on fire, life, 
marine and other branches of insurance embrace the moat 
valuable and standard treatises on these subjects. 

Senp Ten Cent Stamp ror CaTALoGus 
THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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$1000 or $2000, if they are insured at all. The 
farmer is no longer isolated or behind the times. 
Trolley lines, automobiles, good roads, and rural 
mail delivery have brought the markets and 
daily news of the world to his door. And 
although he is a friend to life insurance, he 
nevertheless has been neglected. Owning a 
farm worth $30,000 and personal property worth 
much more, he may have but $1000 or $2000 
life insurance while a city man of his cur- 
cumstances would most likely have $10,000 to 
$30,000. Many farmers still regard life insur- 
ance as they did years ago when they were com- 
paratively poor—as being simply a burial fund. 
But they are fast learning to take a broader 
view of the subject and the younger genera- 
tion is particularly susceptible. The farmer of 
to-day is a well-informed, sensible, home-lov- 
ing man, and has the money to pay for life 
insurance, and the good sense to buy it and 
keep it, once he understands it as it is. The 
ice has already been broken, and in time the 
farmer will be as heavily insured as the city 
man of like circumstances. 

And let us not overlook the farmer boy. Un- 
like his father when he was the boy, the farmer 
boy of to-day has the encouragement of his 
parents and the money with which to pay for 
life insurance. This is a field with a future. 
When these young men marry and themselves 
become heads of families their early interest in 
life insurance will have made it easy for the 
agent who had already gained their confidence 
and friendship to increase their insurance from 
time to time. The farmer has really just be- 
gun to take life insurance, and the agent who 
enjoys country work and will cultivate this 
class can in a few years make himself com- 
fortable for life. 


Younc Men 

It is a fact that the young man without life 
insurance to-day is positively at a disadvan- 
tage, even though he may not realize it nor 
have any one to consider but himself. Banks, 
bonding companies and large employers gen- 
erally expect it if they do not actually require 
it. But it means more to an employer than the 


mere money involved. When a young man just 
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WE WANT LIVE WIRE 
INSURANCE MEN 


Highest commissions paid to 
those who can produce and organ- 
ize a territory. We give better 
and more protection for the same 
money than any other company; 
also better service to policy 
holders and agents. 


If you can produce, we need you 


INCOME 
GUARANTY COMPANY 


South Bend, Indiana 








starting out insures his life, it signifies some- 
thing. It shows that he has concern for others 
and for the future and that he is saving his 
money and looking ahead. The time is coming 
when a young man with any ambition, or self- 
interest at all, would be afraid to acknowledge 
to one from whom he sought a position or busi- 
ness favor that he had no life insurance. In- 
deed there is every reason why the young man 
of the future must declare himself in respect to 
life insurance, and this alone will insure a 
tremendous and ever-increasing business for the 
live agent. 


EMPLOYED WoMEN 

Why not employed women also? 
cupy men’s positions and receive men’s pay, 
therefore must accept some of men’s respon- 
sibilities. Many women who earn large sala- 
ries have children of their own to support. As 
bread winners, they are in a class with men 
and their need for life insurance is every bit 
as great. 

Employed single women, thus far, have only 
nibbled at life insurance. And there is an 
army of them. It was stated recently in one 
of the Chicago papers that more females un- 
der age 22 were employed in the down town 
districts of that city than male employees un- 
der that age. No doubt the same is true of 
every other city. Many employed single 
women are well paid and abundantly able to 
carry good-sized policies, while ail are able to 
carry at least some insurance and for obvious 
reasons should. This is one more new field 
from which the agent can secure many applica- 
tions, and which did not exist a few years ago. 


They oc- 


THE WIFE 

If there is any good reason why the average 
husband should insure and not the average 
wife also (but perhaps for a less amount), we 
would like to know what it is. Are they not 
partners? Are not the wife’s position and 
duties as important as the husband’s? Would 
not her death be a material loss to the family ? 





The Verdict 


Your success as an underwriter de- 
pends upon the verdict brought in by the 
greatest jury in the world—the American 
public. For seventy-six years the Mas- 
sachusetts Mutual has been building up | 
a nation-wide reputation. Its friends 
are everywhere and are ever ready to 
testify to the efficient service that it 
always renders. There is no better 
company to buy from and none better to 
represent in the Field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


More than a Billion and a Half 
of Insurance in Force 


The average woman, when left with young 
children, may be far less dependent and help- 
less than would the average man. We are now 
speaking of the average man and woman. 

The average man, remember, is not a rich 
man, and when left with a family of young 
children, may be even more helpless than would 
be the mother herself. In case he should sur- 
vive the wife, is it always possible for the aver- 
age husband instantly to lay his hand on five 
hundred dollars, or one thousand dollars, with 
which to pay doctor’s bills, nurse hire, burial 
expenses, and all the many other extraordi- 
nary and unavoidable expenses, which might in- 
clude a long and costly journey? 

Even if so, the children would require, for 
a time at least, the care of one who could take 
the mother’s place, which, together with the 
sudden interruption to the husband’s work and 
plans, to say nothing of the state of his mind 
and other handicaps, would prolong the burden 
indefinitely. 

But suppose the husband had not and could 
not get the money with which to meet even the 
expense of an ordinary burial, which has been 
the experience of many a good man? What is 
he to do? This is something for every man 
and woman, and every life insurance salesman, 
to think about. Remember, that life insurance 
should be for the protection of the home—of 
all the family; of the wife, of the children, 
and of the husband, who may himself be or 
become an invalid, a cripple, or find himself 
without means of support. If life insurance is 
laying money away, which it is, then why not 
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Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 
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lay a little of it away in the wife’s name? Dis- 
tribute the burden whenever possible; the bene- 
fits always. That is business insurance applied 
to the home, which in time will become uni- 
versal, just as it already has become a neces- 
sity too apparent for any one to question. 


OTHER SOURCES 

There are still other sources from which’ an 
ever-increasing business will come. Each year 
more than two million boys and girls arrive 
at the insurable age and this annual crop will 
steadily increase in the future. These young 
prospects are not ignorant of nor opposed to 
life insurance as their fathers and grandfathers 
may have been; but they know its benefits and 
are only waiting until they are able to obtain 
and carry life insurance. 

The agent who neglects endowment insur- 
ance makes a mistake. Doctors, college profes- 
sors, teachers and professional men and women 
generally have learned that endowment insur- 
ance is the safest and best plan by which they 
are able to save and provide for the future. 
Recently at a meeting of one of the medical 
societies, the president, in the course of his 
address, stated that doctors earned enough to 
all be well off, were they not such “easy marks” 
for the “get-rich-quick” promoter. His obser- 
vation had been that as a rule doctors wound 
up their career with little or nothing for their 
old age or their families except their life in- 
surance. Owing to the nature of his profes- 
sional duties and responsibilities, a professional 
man may be almost as helpless as women when 
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LIFE INSURANCE SIMPLY EXPLAINED 


Latest Work from Pen of William Alex- 
ander Intended to Educate Public in 
Fundamentals 


In response to a well defined demand for a 
simple textbook on life insurance by an author- 
ity in the business as well as a writer of ability 
William Alexander, secretary of the Equitable 
Life Assurance Society of the United States, 
has recently written a book entitled “Life In- 
surance Simply Explained.” 

The second edition thereof has just come 
from the press. 

This book can be readily understood by those 
who have had no previous knowledge of life 
insurance. It is comprehensive; clearly ex- 
plains the principles on which all sound life in- 
surance rests, and describes the many valuable 
services that it renders to the public. It will 
have special value for: 


1. Business men who ought to have some 








it comes to business matters, and endowment in- 
surance offers to him the one safe and con- 
venient plan within his reach by which he may 
attain the chief object of his life, namely, that 
of providing for his own and his family’s 
future. Certainly no salesman could offer an 
investment of a higher order nor be engaged 
in a more dignified business than calling upon 
this very desirable class in the interest of 
endowment insurance. 


(To Be Concluded) 


accurate knowledge about this most important 
industry. 

2. Men and women who have capital for 
investment. 

3. Managers who are responsible for the 
training of soliciting agents. 

4. Agents who wish to give their important 
clients some idea of the scope and value of life 
insurance, and the many ways in which it can 
be utilized. 

5. Banks, trust companies, writers, econom- 
ists, and philanthropists. 

6. Professors and teachers who are in charge 
of insurance classes. 

7. Public and private schools throughout the 
United States. 

The five chapter headings of the book will 
serve to indicate the arrangement of its con- 
tents. They follow: 


CONTENTS 
I. A GENERAL SURVEY 
II. Founpaton PRINCIPLES 
III. Tue Lire INsurANcE CoMPANY 
IV. Scope anp VALUE oF Lire INSURANCE 
V. Services RENDERED BY LIFE INSURANCE 


Every insurance man should have a copy of 
the easy lesson in life insurance. The prices 
are as follows: Single copy, $1.00; 50 copies, 
$45.00; 250 copies, $212.50; 500 copies, $400.00. 
Further reductions will be made on orders for 
books for the use of schools, colleges and other 
educational bodies. 






















HE construction of a fine, lasting 

Life Insurance structure depends 

toa great extent on the efficiency of the 

field man, and if the field man is to 

achieve the best results, he must be 

supplied with the finest material and 
implements with which to build. 


Those which The Guardian provides 
for its field force are of proved value, 
evidence of which is to be found in the 
record of the Company’s progress and 
the individual success of its fieldmen. 
A connection with The Guardian may 
prove to you to be ‘“‘the right place 
for the right man.”’ 


THE GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 
Established 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 
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